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Nash Knocks cols "Tas Over 
Hunting Headlines 
Peeking at Pontiac 
De Soto’s Darling 

Hudson Hits ’Em Off 


er + 
By 


Chris Sinsabaugh 


Kenosha, Wis., Dec. 13. 


ND Kenosha’s blessed event 
has turned out to be twins, a 
new Nash and a new LaFayette. 
Both are doing nicely, thank you, 
and 200 units a day are now 
coming off the assembly lines. 
Distributors are being supplied as 
fast as Courtney Johnson can get 
the newcomers in the field and 
there is no string attached—deal- 
ers receiving the new models can 
sell right now, even though the 
formal announcement will not be 
made until the New York show. 
Peeping Tom and his Chicago 
allies got an eyeful on this pre- 
viewing expedition when we saw 
what Chief Engineer Wahlberg 
has been doing all year. In the 
first place the new Nash has been 
given a body change which is to 
be known as “Aeroform” design 
which includes the latest princi- 
ples of aerodynamics. This will 
not be the first time that Nash 
has won recognition in the way 
of body development. Remember 
the beaver-tail rear of two years 
ago which since has been taken 
up by others? President Mc- 
Carthy also reminds us of the 
French back of an earlier date, 
which was about the first attempt 
to get away from the straight 
lines of the rear of the stop and 
make them slope gracefully. 
tt co * 


SYNCHRONIZED springing is 
going to be one of Nash’s big fea- 
tures for next year and so will be 
the automatic cruising gear which 
is over drive with a new name 
which aptly deserves it. The 
writer rode in a car so equipped 
and enjoyed an unusual sensation 
of smooth motion, coupled with a 
feeling of stability, if you get 
what I mean. I’m told that this 
cruising gear saves some four or 
five miles to the gallon at 50 and 
at 60 miles an hour, . “flying 
power” which is developed from 

(Continued on Page 25, Col. 1) 


The Top Ten 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today 


1934 1933 
Pos. Make Pos. 


1—501,802 Ford 278,746— 2 
2—486,590 Chev. 448,003— 1 
3—282,079 Plym. 224,667— 3 
4— 82,367 Dodge 77,049— 5 
5— 67,815 Pont. 80,104— 4 
6— 66,300 Olds. 33,198— 8 
7— 55,919 Buick 41,767— 6 
8— 37,778 Stude. 30,366— 9 
9— 37,257 Terra. 33,571— 7 
10— 25,041 Chrys. 27,077—10 


Total All Makes 
1,744,220 1,371,078 


See cumulative figures, in- 
cluding November to date, 
pages 24-25, inclusive. 
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Detroit Looks 


“TROIT, 


SATURDAY, DECEMBER 15, 1934 


Forward 


To Best Y ear Since 1929; 
B? 3,300,000 Output Seen 


Detroit, Dec. 14,—Automotive Detroit is looking for- 
ward to 1935 with the expectation that it will be the big- 
gest year since 1929, both for itself and the thousands of 
other industries of America contributing to the manu- 


facturer of automobiles. 


Detroit Publicity Committee, the 
total value of the 1935 automobile 
output, based on the present pro- 
duction projections of the Detroit 
manufacturers, will reach a grand | 
total of $1,500,000,000. 

If automobile production con- 
tinues to increase during 1935 in | 
the ratio demanded by current 
sales, a production of 3,300,000 | 
cars ‘is predicted for 1935, with a 
complete return to normal in the 


According to figures obtained 


from authoritative sources by the ©@— 


industry by the end of next year. 
This huge sum of a billion and 
a half does not include capital 
investment, machinery, tools, per- 
| manent equipment, or wages that 
| may be paid in Detroit. All of it, 
| when realized, except the over- 
| head, certain of the profits, and 
| the wages paid locally’in the De- 
troit plants, will find its way back 
| to the pay envelopes of contrib- 
| uting industries and “—., of 
(Continued on Page 23, Col. 


Santa 


Plays 
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Hudson and Terraplane, Buick 


and Ford Truck Lines Announced 


% 


Hudsons, Terraplanes| New Buick Models Offer!  Kughee Ahead, New Type 


Have Steel Roofs, 
Automatic Shift 


Detroit, Dec. 14. — For 
1935 the Hudson Motor Car 
Co. will build a special and 


\de luxe series Terraplane 6 


on 112-inch wheelbase and a 
complete series of Hudson cars 
on three wheelbases, namely, 116, 
117 and 124-inch wheelbases. New 
for 1935 is the Hudson Big Six 
with a 93-horsepower engine 
mounted on 116-inch wheelbase 
chassis. There are five models 
of the Hudson standard 8 on 117- 
inch wheelbase with 113 horse- 
power, and three models of the 
Hudson de luxe 8 on the 117- 
inch wheelbase with 113 horse- 
power. In addition there is the 
big Hudson 8 which will be pro- 
duced in two models—custom club 
sedan and custom brougham on 
(Continued on Page 6, Col. 1) 


Spielman Plans 
Supreme Court 


Code Test Case 


Washington, Dec. 14.—The U. S. | 


Supreme Court will entertain jur- 


isdiction in the appeal of an au- | 
tomobile company which contests | 


the validity of the automobile re- 
tailing trade code, the NRA, and 
the New York State industrial re- 
covery act, which is drawn along 
the lines of the national law. The 
appellant charges the two laws 
and the code violate the Constitu- 
tion in attempting to regulate the 
prices for which used automobiles 
may be turned in and in fixing 
the discounts which may be al- 
lowed on new car sales. 

The lower court upheld the au- 
tomobile code, deciding against 
the Spielman Motor Sales Co. of 

(Continued on Page 3, Col. 5) 


Many Refinements; 
Prices Unchanged 


Flint, Dec. 14.—Four lines 
of motor cars are announced 
by the Buick Motor Co. for 
1935, covering the broad 
range from the low medium 
to the high medium price fields 
and offering the largest variety 
of body types in the history of 
the Buick organization. 

The new cars are being dis- 
played simultaneously through- 
out the United States in the 
showrooms of Buick dealers and 
distributors. With the factory in 
full production on the 1935 mod- 
els, adequate stocks are now in 
dealers’ hands and representative 
models of the complete line are 
on display. 

For the first time, Buick en- 
ters a new year with four dis- 
tinct groups of automobiles, all 


| Similar in design and construc- ! 


Fisher Announces All-Steel 


tion, varying only in details of 
dimension and price class. The 
extensive line gives price cover- 


(Continued on Page 10, Col. 1) 


akon Rs to 
Study Work 


Question Today 


Washington, Dec. 14.—The Na- 


not hesitate to assume jurisdic- 
tion in labor disputes in the 
automobile industry should efforts 
of the Automobile Labor Board 
prove ineffective, Francis B. 
Biddle, chairman, announced 
today. 

Biddle’s announcement followed 
word from Detroit that unionists 
would not participate in elections 
ordered by the Automobile Labor 


(Continued on Page 2, Col. 1) 





tional Labor Relations Board will | 





Springing Features 
Ford Truck 


Detroit, Dec. 14.—Better | 


load distribution and ma- 
terially improved driver 
comfort are among the im- 


portant improvements in| 


Ford V-8 trucks for 1935. 

A softer, more effective clutch, 
improved braking and substantial 
improvements in the cooling sys- 
tem are new features. 


Although 49 improvements are | 
there is but a single | 


announced, 
change in the 80 horsepower V-8 
engine 
case ventilation system. 
Described as the Ford V-8 
“double-duty” truck, the line for | 
1935 includes seven types. Special 
attention has been given to de- | 
tail providing a completely new 


(Continued on Page 22, Col. 1) 


‘Turret Top’ 


Detroit, Dec. 14. 
solid steel overheard is to be of- 
fered the motorist with the in- 


| troduction of the new General 


Motor’s car models at the turn 


| of the year. This became known 


when Alfred P. Sloan jr., presi- 
dent of General Motors, an- 
nounced the development of the 
“turret top” by the Fisher Body 
Division of the corporation in his 
quarterly message to the stock- 
holders. 

“A very important step, from 
the standpoint of construction, 
will be taken in the introduction 
in certain models of what will be 
designated as the ‘turrent top,”” 
Sloan’s statement reads. “This in- 
novation consists of the top of the 
body and its supporting members 


a directed-flow crank- | 


Protection of | 


ews 


WE bo ove maar 


$6 Per Year, 10c Per Copy 


"125 Minimum 
Set; Increases 
Commissions 


Bonuses Offered for Good 
Work; Better Efficiency 
Expected to Result 


Detroit, Dec. 14.—Declar- 
ing that automobile sales- 
men in general are under- 
paid and that many dealers 


can attribute poor car sales 
to poorly qualified men, Aaron 
De Roy, veteran Hudson and 
Terraplane distributor and the 
Motor Vehicle Retailing Trade 
Code administrator for Michigan, 
threw a bombshell into the ranks 
of his salesmen last Monday by 
announcing that effective Jan. 1 
|} all salesmen’s drawing accounts 
against commissions will be sub- 
stantially increased to a minimum 
| of $25 per week. 

| The special meeting was in the 
|shape of an early breakfast for 
the entire sales forces of his own 

(C ‘ontinued on Page 15, Col. 4) 


Court Orders 
Data in Akron 
Labor Dispute 


Cincinnati, O., Dec. 14.—The 
National Labor Relations Board 
must file a complete transcript of 
all its proceedings in connection 
with its orders in the labor con- 
troversy of the B. F. Goodrich Co. 
and the Firestone Tire & Rubber 
Co., according to an order en- 
tered in U. S. Circuit Court of 
Appeals here by presiding Judge 
C. H. Moorman. 

These two Akron rubber com- 
panies and the employe organiza- 
tions sponsored by them last week 
filed petitions asking for a review 
| of the labor board’s order for the 
| holding of election in the com- 
|panies’ plants to determine 
whether representatives of com- 
| pany unions or labor unions 
should be the bargaining agencies 
of employes with employers. 


Roof for 1935 


being made completely of steel— 
a feature, up to this time, not 
found in any motor car, and an 
added contribution toward safety.” 

Further details were made pub- 
lic late yesterday by E. F. Fisher, 
general manager of the Fisher 
Body Division with headquarters 
in Detroit, who explained that the 
new “turret top” is a single sheet 
of seamless drawn steel that ex- 
tends from the windshield to a 


| point well below the rear window, 


and is further strengthened by.a 
series of heavy U-shaped metal 
bows underneath. 


“In the new Fisher ‘turret top’ 
body the driver and passengers 





are protected by steel on all sides, 
(Continued on Page 19, Col. 1) 
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Vesper Warns Against Scattering New Models 


Declares Constant Clean- Up| War 


Would Demoralize Market 





Detroit, Dec. 14—A warning 
that the proposal of some auto- 
mobile companies to stagger the 
introduction of new models “will 
throw the trade into constant 
turmoil,” was issued this week by 
F. W. A. Vesper, president of the 
National Automobile Dealers 
Assn. 

Vesper, here to discuss the an- 
nual convention of the National 
Automobile Dealers Assn., de- 
clared the program would de- 
crease rather than increase em- 
ployment. 

“When all is said and done, it 
is the dealer who determines pro- 
duction, because if he cannot 
sell cars the factories cannot long 
produce them,” Vesper said. 

“The automobile business was 
developed to its present propor- 
tions upon new models or new 
styles. Yet, with the introduc- 


tion ef each new year’s model, 
there necessarily has occurred 
the problem of disposing of stocks 
on hand—all good cars, but obso- 
lete so far as style is concerned. 
“The industry has developed a 
natural year-end period for get- 
ting rid of this merchandise. It 
can mean to some dealers the 
margin between profit and loss. 
“Now, if the trade should be 
placed in a state of turmoil, 
month by month, through intro- 
duction of new cars, the cleanup 
period will be extended into a 
harmful, all-year uncertainty. 
“Any deflection from a general 
policy in the introduction of mod- 
els will immediately throw the 
trade off balance with resulting 
losses to the dealer, less produc- 
tion for the factory and less em- 
ployment all along the line.” 





Labor Board to 
Study Work 


Question Today 


(Continued from Page 1) 
Board, of which Dr. Leo Wolman 
is chairman. Biddle added that 
technically his board has no jur- 
isdiction but that he would not 
permit this to stand in the way of 
its stepping in to insist that col- 
lective bargaining be made possi- 
ble to workers. 

The decision of the NLRB 
chairman also followed notice 
that President Roosevelt’s board 
on stabilization of employment in 
the industry would extend its 
study to 13 cities in which auto- 
mobiles and parts are manufac- 
tured. The first hearing will be 
held in the Masonic Temple, De- 
troit, Saturday afternoon, with 
Leon Henderson, member of the 
National Industrial Recovery 
Board, presiding. 

New legislation dealing with 
Section 7-A, the collective bar- 
gaining clause of the National 
Industrial Recovery Act, was 
hinted at by Biddle. He said that 
his board would be ready to make 
recommendations should Congress 
seek changes. He added that he 
had conferred with Senator 
Robert F. Wagner, New York, 
sponsor of labor legislation, who 
has announced his 
introducing a bill outlawing com- 
pany unions. 

Henderson 
representatives of the automotive 
survey board would be available 
for conferences with workers’ 
representatives and employers at 


intention of | 





Akron Show Dates Set 


For January 20 to 26 


Akron, O., Dec. 14.—Final plans 
for the 1935 auto show will be 
made Dec. 18 when dealers of 
Akron, Cuyahoga Falls and Bar- 
berton gather at the City Club. 
At that time drawings will be 
made for space. There will be 
55 dealers showing about 25 differ- 
ent makes of cars. A deal to 
use the B. F. Goodrich building 
for the show has been closed, 
Harry Bennett, secretary of the 
Akron District Automobile Deal- 
ers Assn. said. 

The 1935 show will be held 
from Jan. 20 to Jan. 26 inclusive. 

Besides the usual display of 
passenger cars, the show will 
have a larger exhibit of trucks 
than ever before in an Akron 
show. 


S. C. Tax Fees Up 


Columbia, S. C., Dee. 14.—South 
Carolina Tax Commission, reports 
that gasoline tax collections for the 
first 11 months of 1934 amounted 
to $7,135,886, as compared with $6,- 





038,236 for the corresponding period | 


of last year. 


Warns Makers 





F. W. A. Vesper, president of 
the NADA, warns that spreading 
model announcements will demor- 
alize the retail trade through con- 
stant clean-up operations. He fa- 
vors one model time preferably 
near the end of the year 


NRA to Appeal 
Vaught Decision 

Oklahoma City, Okla., 
Dec. 14.—Attorneys for the 
NRA will appeal to the 
United States Supreme 
Court from the _ decision 
several weeks ago by Fed- 
eral District Judge Edgar 
S. Vaught, who held uncon- 
stitutional the government’s 
attempt to regulate’ the 
prices the retail automobile 
industry must pay for 
trade-in cars, according to 
information reaching Frank 
Buttram, state emergency 
council director. 

In his decision Judge 
Vaught did not rule on the 
constitutionality of the code 
itself nor of the national re- 
covery act. 











October Car Fi inancing 


Jordan Joins 
Studebaker in 
Sales Capacity 





South Bend, Ind., Dec. 14.—An- 
nouncement has just been made 
by Paul G. Hoffman, president of 
The Studebaker 
Sales Corp., of 
the appointment 
of Edward S. 
Jordan, former- 
ly president of 
the Jordan Mo- 
tor Car Co., 
Cleveland, as 
special repre- 
sentative. 

Jordan’s con- 
nection with the 
automobile in- 
dustry began in 
1907, when he left the National 
Cash Register Co., where he had 
learned the fundamentals of ad- 
vertising and specialty selling, to 
become associated with Thomas 
B. Jeffery, one of the earliest 
builders of motor cars and pre- 
decessor of Charles W. Nash, in 
the manufacture of automobiles 
in Kenosha, Wis. 

After nearly ten years with Jef- 
fery, during which Jordan became 
widely known among motor car 
dealers as an industrious sales 
manager, he organized his own 
company and entered upon an 
independent career, made con- 
spicuous by his distinctive adver- 
tising; his frequent appearances 
before dealer organizations as an 
informed speaker and by his con- 
tributions to the development of 
style ideas in the design and 
equipment of motor cars. 


S peed Output 


Muskegon, Mich., Dec. 14.—Camp- 
bell, Wyant & Cannon Foundry Co., 
having received patterns for Ford 
parts, is calling back old employes 
and is speeding up production. 





E. S. Jordan 





Chrysler Names 4 Vice-Presidents; 
Eddins President of Plymouth 


Detroit, Dec. 14.—W., P. eer | 
ler, chairman of the board of 


| Chrysler Corp., announced today 


announced that} 
| executive rank the four men who 


Flint, Dec. 17; Lansing, Dec. 19; | 


Muskegon, Dec. 20; Jackson, Dec. 
21; Toledo, Dec. 22; Dayton, Dec. 
26; Indianapolis, Dec. 27; St. 
Louis, Dec. 28; Milwaukee, Dec. 
30; South Bend, Jan. 2; Cleve- 
land, Jan. 4; Buffalo, Jan. 6, and 
Philadelphia, Jan. 8. 


Biddle said that his board had 
made a study of the relationship 
of the Wolman board, and the 
special boards created for the 
steel, textile and newspaper indus- 
tries, and that a report upon them 
would be made to President 
Roosevelt within a few days. 


Green Appointed 


New York, Dec. 14.—Appointment 
of Harry M. Green as manager of 
mechanical goods sales, Pacific Coast 
division, which is comprised of the 
Los Angeles, San Francisco, Port- 
land, Seattle and Salt Lake City 
branches, was announced today by 
United States Rubber Products, Inc. 
In his new position Green will co- 
ordinate his activities with those of 
J. B. Brady, general manager of the 
Pacific Coast division, with head- 
quarters in San Francisco. In addi- 
tion, he will continue as manager of 
mechanical goods sales in the San 
Francisco branch. 





that he has just promoted to 
will head the newly co-ordinated 
field forces of Plymouth, De Soto 
and Chrysler. 

The new appointments are: J. 
W. Frazer, formerly general sales 
manager of Chrysler Sales Corp., 
now becomes vice-president in 


charge of Plymouth, De Soto and 





H. G. Moock 


Chrysler sales in the eastern ter- 


L. G. Peed 


ritory. Frazer becomes a vice- 
president of each of these three | 
companies. 

L. G. Peed, formerly general 
sales manager of the De Soto Mo- 
tor Corp., becomes vice-president 
in charge of Plymouth, De Soto 
and Chrysler sales in the central 
territory. Peed becomes a vice- 
president of each of these three 
companies. 

C. L. Jacobson, formerly direc- 
tor of branches, becomes vice- 


Siaiaaii Chief 
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D. S. EDDINS 


president in charge of Plymouth, 
De Soto and Chrysler sales in the 
western territory. Jacobson also 
becomes vice-president of each of 
these three companies. 

H. G. Moock, formerly general 
sales manager of Plymouth Mo- 
tor Corp., becomes vice-president 
of Plymouth and will continue to 





rT ia Plymouth sales nationally. 

At the same time, Chrysler an- 
nounced the election of D. S. 
Eddins, formerly vice-president 
and general manager of Plymouth 
| Motor Corp., to become president 
of that company, which office has 
been vacant for several years. B. 
E. Hutchinson, chairman of the 
board of Plymouth Motor Corp.; 
J. E. Fields, president of Chrys- 
ler Sales Corp., and Byron C. Foy, 
president of De Soto Motor Corp., 





CO. L. Jacobson J. W. Frazer 


will continue in those capacities. 

As previously announced, the 
new sales plan does not include 
the Dodge lines. Dodge and Plym- 
outh cars and Dodge trucks will 
continue to be sold by the Dodge 
organization, as at present. The 
plan does not affect in any way 
the dealer organizations of the 
Chrysler and De Soto divisions 
and of course Plymouth cars will 
continue to be sold by De Soto 
and Chrysler dealers, as hereto- 
fore. 


Off Sharply from Sept. 





Washington, Dec, 14.—The vol- 
ume of wholesale automobile fi- 
nancing during October reached 
an aggregate of $46,495,841, repre- 
senting a sharp decline under the 
figure of $56,848,511 set in Sep- 
tember, but exceeding importantly 
the total of $39,776,604 established 
during October of 1983. 

At the same time, however, re- 
tail financing in October was 
slightly greater than during Sep- 
tember, the figures being $71,501,- 
317 and $70,308,368, respectively. 
The October figure this year was 
much larger than for the corre- 
sponding period of 1933, when an 
aggregate ef $60,316,106 was 
reached. 

Wholesale financing for the first 
ten months of this year was $838,- 
807,078, while total retail financ- 
ing amounted to $788,827,020. 

Of the units financed at retail 
during October, 80,003 were new 
cars and 112,425 were used auto- 
mobiles. The total of cars fi- 
nanced at retail for October was 
196,440, compared to 190,236 in 
September and 172,432 in October 
of last year. 

These figures have been arrived 
at by the Bureau of the Census 
of the United States Department 
of Commerce on the basis of re- 
ports from 456 identical reporting 
organizations. 

The average amount advanced 
on new cars financed at retail was 
$552 for October of this year 
against $553 in September and 
$520 in October, 1933. On used 
cars, the average amount was 
$231 for both September and Oc- 
tober of 1934, compared to $222 
for both September and October 
of last year. 


Receipt of Army Order 


To Boost Production 
Galion, O., Dec. 14.—Industrial 
employment is expected to rise 
here where the Detwiler Mfg. Co. 
has been awarded a contract by 
the United States Army for 750 
car bodies for army service. 
Officials of the Detwiler con- 
cern estimated that the army 
contract will realize the company 
approximately, $100,000. Delivery 
is scheduled to begin on the con- 
tract by Jan. 1. 


A wii Shaw Advanced 


Grand Rapids, Mich., Dec. 14— 
Date for the 26th annual automobile 
show, to be held in the Civie audi- 
torium here, has been changed to 
Jan. 8-12, moving the time forward 
one week. This places the show on 
the same date as the New York 
automobile show and will be one of 
the two initial shows of the 1935 
season. 


| 
Virginia Considers 

Port of Entry Law - 

Richmond, Va., Dec. 14 
(UTPS).—A plan of setting 
up “ports of entry” on all 
the principal highways en- 
tering Virginia and inspect- 
ing and taxing out-of-state 
trucks and buses as they 
pass through the state is 
receiving serious considera- 
tion from state officials 
here. 


State Highway Commis- 


sioner, Henry G. Shirley and 
John Q. Rhodes, director of 
the division of motor ve- 
hicles, have been studying 
the plan for some time, 
suggested to them by the 
Kansas “port of entry law,” 
which has occasioned com- 
ment throughout the coun- 
try. 

While Rhodes was openly 
dubious as to its workabil- 
ity, Shirley said he saw in 
it a possible solution of 
some of the state’s highway 
revenue problems. 
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Sloan Maps Plan for Nation’s Industrial Recovery 


Hits 30-Hour W Week, Taxes 
And ‘Close Shop Move! 


Chicago, Dec. 14. Declaring that recovery could be| 
best aided by a reduction in the real cost of goods and | 
services rather by artificial restrictions on industry with | 
a resultant increase in costs, Alfred P. Sloan, this week | 
outlined a formula for recovery before the Illinois Manv- | 
facturers Assn. Sloan pointed out that reductions in| 
working hours, price fixing, increased taxation on industry | 
and other factors which increase costs are barriers to| 
recovery. © 





From other sources this week | tant, in the process of advancing | 
have come further attacks on the| toward our objective, that we 
present program being followed| develop a formula to guide us/| 


by the Government. In Cleveland, | intelligently in determining what 


Col.Leonard P. Ayres, economist| we should do, as well as what 
of the Cleveland Trust Co., called| we should not do, in our efforts 
for the abandonment of NRA| toward industrial recovery. Much | 


when the act expires next June. 
Ayres declared that the act should 
be replaced by a new law which 


confusion in thinking, much con- | 
tradiction in action, and much 
v wasted effort will thus be avoided. | 
would lessen regulation and re-| To my mind, such a formula! 
store competition, He decried the| might be expressed as follows: | 
unbalanced federal budget and | First: Progress toward our ob- 
the securities act as obstacles tO) «ative is meas ye > ahiliew 
recovery. a a a ar sal by our a ility 

Alfred P. Sloan in his address| 50 fecuce Te real cost of goods 
touched at length on the prob- 7 - 
lem of labor relations in industry 
and the efforts now being made | 
to create greater confidence be- | 
tween employer and employe. He 
opposed interference in industry 
by outside labor agencies which 
he claimed would place the work- 
man in the position of having to 
be a member of the group in 


Wage-Cost Spread 

Second: We must maintain the 
broadest possible spread between 
income and the cost of the neces- 
sities of life. 

“Let us take a moment to ex- 
plore the implications of the 
proposed formula in its broader 
: - ig economic aspects. By ‘real cost’ 
power in order to hold his job. I mean cost oa iaeneiond in terms 

30-Hour Fallacy | of other goods and services rather 

Sloan declared that he was out! than in terms of any medium of 
of sympathy with the 30-hour! exchange. The first part of our | 
week proposals since this plan| formula implies the importance | 
would not increase the purchas-| of efficient management based on 
ing power of workers but would| technological progress. The sec- 
tend to decrease it. ond part relates to the distribu- | 

His address in part follows: tion of the wealth created by in- 

“If we are to analyze, in an| dustry. There is raised sharply 
orderly manner, our present situ-| the issue, and there is definitely 
ation, it is essential that we should | defined, the demarcation between 
first determine what our for-|the theory of plenty, as distin- 
ward objective really 1s. To my| guished from the theory of 
way of thinking, that objective! scarcity. To raise real prices, as 
might be stated in the following: | q general policy, is necessarily 

“Progress is measured by the| to restrict production—to increase 
advancement and well being, so-| unemployment, hence less jobs 
cially and economically, of the|—not more jobs, for the American | 
American worker—those whoO| worker, To limit the income of 
work either for wage or salary—| the American worker, and at the 
those who are dependent upon| same time to raise real prices, is 
their own individual effort. to confine his purchasing power 

“I believe this objective to be| to the necessities of life, perhaps | 





in harmony with the desires, the| to a bare sustenance. This is 
hopes, and the ambitions of every| nothing more nor less than a 
one of us—the most selfish, the | policy of poverty for all. To my 


mind, this is not intelligent prog- 
ress—it is reaction. It is unin-| 
telligent retreat. It is the sub-| 
sidizing of inefficient thinking. | 
On the contrary, to reduce real | 
prices means more goods, more} 
services, more jobs a higher 
standard of living. That is, and 
that should be, our objective. It 
is a reasonable demand in this 
age of science and technology. 


Wage Rates Up 

“Let us consider first the hours 
of employment. We have reduced 
the hours of employment, and we 
have increased the hourly wage 

the pay envelope, as a general 
policy, remaining the same. As 
a result, we have raised the real 
costs of goods and services, but 
we have not raised the purchas- 
ing power of the American |} 
worker in proportion. We have | 
not only limited but, in too many 
cases, we have destroyed his abil- 
ity to consume the goods and to 
use the services that are an es- 
sential part of the American 
standard of living and in the| 
creation of which there is a tre- 
mendous potential reservoir for 
employment. We have reduced, 
not increased, the total number 
of man hours of employment. We 
have done this with the sincere 
conviction that there is only a 
definite amount of work available 
in this world of ours, and that 
the problem of unemployment is 
solved by dividing the number of 
jobs by the number of available | 
workers. On all these counts, ac- | 
cording to my thinking, we are 
wrong. We should not further 
reduce the hours of employment! 





most liberal. There are none who 
should not subscribe to this ob-| 
jective. It certainly should be} 
acceptable to the American 
worker. It is distinctly in harm- 
ony with the sincere efforts of 
those who believe social reform 
more important than economic 
recovery. It meets the necessities 
of the capitalist whose very exist- | 
ence lies in an opportunity for 
the employment of his resources. 


More Jobs Needed 

“If we are right in our think- 
ing that this is the real objective 
for which we are struggling, then | 
that objective presupposes that | 
the worker must have a job. He} 
should have more than a job. He 
should have a job that provides 
the maximum possible regularity | 
of employment. He should have 
a wage or salary, as the case 
may be, properly balanced, econ- 
omically speaking, with all the 
various factors involved in his 
employment. The continuity of 
a job presupposes an employer, 
and a business offering a reason- 
able opportunity of a fair profit, 
and let us not forget that the 
assurance of a fair profit is es- 
sential to the assurance of a fair 
wage. But even this is not 
enough. There must be encour- 
aged, in the broadest possible 
way, the pioneer spirit—the urge 
to take a risk in something new, 
something better, something dif- 
ferent—thus to create new and 
better jobs—a contribution toward 
the objective we have in mind, 
and an essential corollary of tech- 
nological progress. 

“It seems to me vitally impor-' 











| serving 


| program which they will endorse 





they should be increased. In 
so doing we increase the size 
of the pay envelope, and we re- 
store to the American worker a 
spread of purchasing power above 
| the necessities of life, to enable 
| him to consume more goods and 
to use more services, thereby cre- 
ating more jobs for more workers. 
In doing this, however, we must 
| recognize that a problem arises 

a very important problem. 
must continue to provide ways 
and means of taking care 
those unemployed during’ the 
process of evolution of our pro- 


gram, but this injects no new| 
| problem nor added burden. It 
is an essential step toward the 


| elimination of that burden as it 


now exists. 

“Notwithstanding what appears 
tc be a perfectly simple problem, 
with a perfectly self-evident an- 
swer, what do we have 
us at the moment? 
important and 
for further reduction 


in hours 


for a mandatory 30-hour week, to | 


with resulting further 
the cost of goods 
further limitations | 
those | 


be specific 

increase in 
and services, 
in the ability to consume 
goods and services, 
American workers. 
that in the final analysis better 
counsel will prevail. 
that this particular 


(Continued on Page 20, Col. 1 


Mohun, Watson, 
Boutelle Are 


Named at Reo 


14. 
mer- 
Reo 
to 


Mich., Dec. 
an aggressive 
program, the 
Co. continues 


Lansing, 
In line with 
chandising 
Motor Car 


strengthen its organization by ad-| 2 
ditional 
by constructive 
the organization. 

C. A. Triphagen, sales manager 
announces the appointment of W. 
repre- 


man-power, as well as 
changes within 


Ward Mohun as special 


sentative. Mo- 
hun has. been 
connected with 
the Federal 


Housing Ad- 
m in i stration 
since that or- 
ganization came 
into existence, 
as as- 
sistant director 
of public rela- 
— ; W. 
Appointments 
of C. F. Watson 





W. Mohun 


as divisional 


sales manager, in charge of west- | 


ern and Southern territory, and 
Charles Boutelle as manager of 





da 


Cc. F. Watson 


Chas. Boutelle 


the eastern division, are also an- 


| nounced, 


Watson has been identified with 
Reo since 1923, and Boutelle since 
1930. They have served Reo in 
various executive capacities. 


Alabama Group Studies 


Proposed Legislation 


Montgomery, Ala., Dec. 14 
(UTPS).—Alabama Automotive 
Trades Assn. recently held a pre- 
legislative meeting to prepare the 
during the 1935 legislative 
session. 


This program includes opposi- 


We| 


of | 


before | 
We have an|} 
insistent demand | 


less jobs for | 
Let us hope} 


Let us hope | 
experiment 
can be avoided. Let us relegate) 


| 





white ar 


\ Aneenens Petves 
On 1935 Hudson 
Terr: aplane Line 


| 


Black areas best; dotted areas next best; 


| crease of 81.4 per 
|} and 27.5 


3 


Res ees eatin Trend 





( tiled by Brooke, 
Smi ith & French, Inc, 


ruled areas fair; 
eas poor. 


GM Fe oreign 
Sales Up 81% 
In First 11 Mos. 


New York, Dec. 14.—General 
Motors sales in the overseas mar- 
kets of the world for the first 
eleven months of 1934 totaled 
204,135 units, representing an in- 
cent over 1933 
per cent over 1930. This 
volume includes sales of cars and 
trucks of General Motors manu- 
facture from American, English 
and German sources. 

While sales of the Vauxhall car 
in England and the Opel car in’ 
Germany have shown substantial 


| gains, the increase in evidence is 


largely accounted for by gains in 
the export sales of Chevrolet, 
Pontiac, Oldsmobile, Buick, La 
Salle and Cadillac produced in 
the United States. These gains 
in General Motors American- 
source product have been greater 
also than the gains made in the 
total American-source market 
abroad during the same period. 
In 1929 total overseas Ameri- 
can-source sales of all makes of 
cars and trucks produced in the 
United States represented 52 per 
cent of the total automotive mar- 
ket outside of the United States 
and Canada. In the spring of 
1933, the proportion of American- 
source sales to total had shrunk 





Detroit, Dec. 14. Individual | 
model prices on the 1935 Hudson 
}and Terraplane models, as an- 
| nounced by the factory, are as 
| follows: 
Terraplane Special Six 
PCAN vedic sens cd ee oy vend ne oace 
EY ANGST Oe ax alee we itaraed 655 
es CN hniecevascvekucen 625 
| 2-pass. ED cae evadeseaades 585 
Terraplane De Luxe Six | 
re ecg cass $645 
BIN 5d ctalg ci cipsiee a 4 a's wach Alea Re 705 
| pase. ES ipka kane kd ea eben 675 
ES DOMED oir ececevenséane 635 
Convertible coupe ........... 725 
Hudson Six 
ON, al a aioe cond gin eraiacs pid a oa 
Ge ea owe ea eeka eas eens 770 
i> CD ans 5 69s eaebieck as 740 
| 2 ee error rrr 695 
Convertible coupe ........... 790 
Hudson Special Eight 
EES rrr ere $780 
SS eer rT ee 840 
en GOOG -. cn cicrececsevonss 810 
NE IIR 50.6 sia o:e'g'h'a ie bacad 760 
Convertible coupe ........... 860 
Hudson De Luxe Eight 
NE a digi drgs arya eae cee Gk wee 
PS on iideeesaercinds . 935 
ON POC ere ree creer r 895 
I so osc naan canes 845 
Convertible coupe ........... 955 
Hudson Custom Eight 
CN GOON. ee caense cece $1125 | 
Brougham 1195 


Pierce-Arrow 
In Production 


Buffalo, Dec. 14, New 1935 
| Pierce-Arrow twelves and eights | 
for introduction at the New York | 
and other automobile shows are | 
in production at the company’s 
factory in Buffalo, it was stated 
today by Arthur J. Chanter, presi- 
| dent of the company. 
Actual shipments for exhibition | 

|and for distributors’ stocks will 

begin during the last week of De- | 
cember, Chanter said. | 





Chicago Chevrolet 
Salesmen Share Bonus 
Chicago, Dec. 14.—-Two hundred 
star Chevrolet salesmen in the 
Chicago zone shared in $10,000 
of bonus money as an added re- 
ward for their sales efforts. The 
distribution was made by R. W.| 
Hill, zone manager, at a costume | 
dinner party in the Hotel Sher- | 
man. 
A touch of novelty was added 
through simulating the days of 





tion to any increase in the tax 
rate on gasoline and oil, approval 
of lower priced license tags for 
both passenger cars and trucks, 
and a driver's license. 





49, the winning salesmen being 
in the “gold rush” garb of that 
period, and carrying cloth “money 
bags” in which to put their prize 
money. 





| recovery of the 


On New Models 


to less than 20 per cent. The 
trend since this low point has 


| been definitely reversed and the 


market abroad for American- 
made cars is now accounting for 
thirty per cent of the total over- 
seas all-source market. Further 
overseas auto- 
motive market for the product of 
American manufacturers to levels 
more nearly approaching those of 
1928 and 1929, while uncertain of 
early accomplishment, looks more 
promising by reason of the activi- 
ties of the administration under 
the Trade Agreements Act for the 


|/expansion of foreign trade gen- 


erally. 


Spielman Plans 
Supreme Court 


Code Test Case 


(Continued from Page 1) 
New York. The company refused 
to adhere to the code provision on 
used-car prices and new-car dis- 
counts. 

William C. Dodge, district attor- 


|ney for New York County, who 


was successful in fighting the con- 
tentions of the automobile con- 
cern in lower court, was named 
defendant in the Supreme Court 
appeal. 

No briefs were filed in the Su- 
preme Court in appealing the 
case, the company being permit- 


|ted to merely file papers. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
predjudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Be ‘tter 


Salesmen Needed 


URING the past week Aaron DeRoy, Hudson and Ter-| 


raplane distributor in Detroit, announced a new plan 
for compensating salesmen during 1935. Disregarding 


the minimum drawing account of $17.50 a week, fixed in| 


the labor provisions of the motor vehicle retailing trade 
code, DeRoy has fixed the minimum for his salesmen at 
$25 weekly. To offset this he has increased commissions 
paid to salesmen and offered bonuses for good work, which 
should be a real incentive to salesmen to sell. 

To us this seems good judgment, both from the deal- 
er’s standpoint and from the salesman’s point of view. 
Certainly no salesman can be expected to maintain him- 
self and family if his commissions on sales do not aver- 
age off in excess of $17.50 a week. On the other hand, the 
salesman whose commissions fall below this mark or just 
equal it, certainly is not much of an asset to a dealer. 
In 1935 there can be little question that salesmanship will 
be a very important factor in maintaining the dealer’s 
selling position in his price class. 


What’s for Next Year? 


Oyen the final count of 1934 production is available, 
the total will come close to 3,000,000 units. Pro- 
jections now being made place 1935 output 300,000 to 
500,000 above that figure. This may seem optimistic but 
in view of improved conditions in the industry this year 
as compared with the same time a year ago, there seems 
a good possibility that it can be done. 

New car stocks, in practically all cases, have been re- 
duced to a minimum. Used cars are slightly heavy, but 
their values have been better controlled and the dealer’s 
net loss in his used car department during the past year 
has been considerably lessened. In spite of the heavy regis- 
trations of new cars during the past year, it is likely that 
the total registrations will show a decline from the total 
at the end of 1933. This will mean further broadening of 
the replacement market in 1935. 


A Recovery Formula 
GPSARING in Chicago this week Alfred P. Sloan, presi- 
dent of General Motors, gave his views on the 30 hour 
week, collective bargaining, closed shop and taxation. 
Characteristically, Mr. Sloan’s remarks reflected calmness 
and understanding. He opposes 30 hour week and addi- 
tional taxation on the economic basis that these factors 
tend to retard recovery. He does not oppose collective 
bargaining wherein the interested parties in each plant 
bargain among themselves. He is opposed to outside 
interference or so-called closed-shop methods. If he can 
be shown that it will aid he has indicated a willingness to 
adopt it. He pleads for less restriction on industry. 
The fundamental fallacy in the 30 hour week plan, he 
points out, is the erroneous assumption that there are 
only so many jobs and the way to put everyone to work 
is to divide the work equally by shortening hours. That 
this fallacy is real may be quickly seen from the facts. 
About 75 per cent of all people employed in normal times 
are engaged in producing other than the necessities of 
life. Hence, if we divide the work of the remaining 25 
per cent among a greater number of men we do not in- 
crease their ability to buy extras, but rather reduce them 
to buying only necessities at a greatly increased cost. 
Mr. Sloan suggests more working hours, bigger pay 
checks, and lower cost of goods and service as an alterna- 
tive. His suggestions are worthy of deep thought. 





FREE 


AIR 


By Cliff Knoble 





AA neet IT HELL when the pros- 
pect spoils the climax of your 
| sales talk by saying “yes” before 
you work up to it? 

* * * 

SAY ALL YOU LIKE-—TI am 
one who is amazed at the decency 
and brightness of the younger 
Fe te The young son, for 


example, recently managed to 
keep a straight face when his old 
man ran down the battery, and 
then made the absurdly simple 
and effective suggestion to his | 


puzzled parent, that the car be 
put in gear and allowed to coast 
down the driveway. 

* * oe 

Silly Similes 

As welcome as an 
squawk. 
| * * * 
IF THE STUBBORN 


| happens to be rich, he’s a man of 


| convictions. 
* * ® 


AN OHIO DEALER who had 
been watching the methods of his 
salesmen, decided that “the pros- 
pect” was the forgotten man. 

oh of * 
Advice to Salesmen 

Don’t neglect the prospect’s 
wife. But use a little judgment. 
She might also be a friend. 


* # * 

MAKE THE DOWN payment 
low enough and you can sell any- 
thing. The ultimate cost is some- 
thing that very few men can 
comprehend. Look how many get 





married. 
* & a 


Correct This Sentence 


“I seldom contact my owners, 
but they give me all their service 
business just the same.” 

* x ed 

IF YOU WANT to locate a 
happy household, find the man 
who asks his wife’s advice instead 
of having it forced upon him. 

eS co a 


Nominations for the Most Useless 
Thing in the World 


Expecting justice in the income 


tax laws. 
ok * ok 


AN ENCOURAGING THING 
about the big number of hot pros- 
pects a dealer gets from his new- 
ly hired salesman is that probably 
ten per cent of them will eventu- 
ally buy. 


* * * 


BEDTIME STORY—Once there 
was an automobile salesman who 
called on an old owner, and got 
turned down because the owner 
was sick and tired of being solic- 
ited by so many automobile sales- 


men. 
* * 2% 


A “GREAT LEADER” is a fel- 
low who had the sense to pick 
good subordinates—and forever 
after had to listen to their flat- 
tery. 


* ae ag 


Suggestions to Service Men 


In case of an argument, don’t 
call in the service manager un- 
less the customer can talk louder 
than you can. Otherwise you can 
settle it yourself. 


on * * 

An adjective may be a word 
that modifies a noun to a gram- 
marian, but to an automobile ad 
writer it’s the difference between 
a job and the breadline. 

* o a 

From the advance reports that 
I get here it looks as if car mak- 
ers are planning to put some Six 
appeal in their new lines. 

a * 7 

The motor shows will soon give 
the public another chance to find 
out how little salesmen know 
about automobiles. 


owner's | 


old ass | 


| tremendous will-power and strong | 








be observed upon request. 


Fair Play 
Via Telegram 

I appreciate very greatly your 
courtesy in giving me space in your 
issue of Dec. 8 for my own concep- 
tion of a paragraph which taken 
alone might not unnaturally have 
been misunderstood. 

The one and only purpose of the 
complete article was to advocate 
two things, first, greater national 
and international effort to prevent 
wars and so reduce present stagger- 
ing armament costs and second, some 
reasonable degree of federal aid for 
present handicapped and inefficient 
rural schools the country over. 

The saving on the first policy 
could itself be made to _ provide 
money for the second, or it could be 
provided from other federal econ- 
omies we have long advocated. That 
I do not favor pork barrel appro- 
priations for the South might be 
inferred from that fact that I am 
the only editor of my knowledge 
who has ever editorially opposed an 
unnecessary federal appropriation 
for a public building in his own 
home city. 

Furthermore, 
three 


I am president of 
corporations myself and my 


attitude toward fair profits for busi- | 


ness may be inferred from a public 
message I sent a year ago directly 
to William Green, president of the 
American Federation of Labor, in 
which I protested against excessive 
demands of labor and _ declared: 
“American business has already bor- 
rowed most heavily and must not 
only be put on a profit-making basis 
insofar as current expenses are con- 
cerned, but in order to pay off 
heavy ‘indebtedness already incurred 
in meeting payrolls and other ex- 
penses these last three money-losing 
years.” 

As an editor myself I know that 
a single paragraph from any dis- 
cussion may lead to inferences which 
a fuller acquaintance with the ideas 
and policies of the writer would dis- 
sipate, and I again thank you for 
courteously giving me space for 
correction.—Clarence Poe, _ editor, 
Progressive Farmer, Raleigh, N. C. 


Sees Better 1935 


I noticed in your issue of the 10th 
you have published the letter that I 
wrote you some time ago. Kindly 


Tay Ne tA 


ages the Guns on the Target 








In This Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 





accept my many thanks for the 
courtesy extended to me in publish- 
ing this letter. I had no idea at the 
time I wrote you that you would 
publish the letter. However, I hope 
the thought I had in mind will be 
of some service and help to the 
automobile dealers throughout the 
country, at least to those who have 
read the article. Had I known you 
expected to publish it I might have 
boiled it down to smaller proportions 
and made a few other plain state- 
ments that would have been very 
apropos at this time. 

As we are about to close the old 
year I am very thankful to say, 
at this season of the year too, that 


| it will be somewhat better than 1933, 


(Continued on Page 27, Col. 1) 


“2 Word in 


edgewise” 


By the Publisher 





Signs Number of dole fami- 
of lies in Detroit decreas- 
The Times ing for past two weeks 
at rate of 137 per day. 
. . No delinquent list at the 
Detroit Athletic Club on Oct. 31 
for the first time since the club 
was opened in 1915. . . . Distrib- 
utor from Los Angeles for Chev- 
rolet says November was best 
month this year except May; an 
unheard-of condition. . Plym- 
outh reported to have shipped a 
thousand 1935 models to dealers 
on Monday of this week. . 
Long queues at post-office win- 
dows; longer than the bread lines 
ever were in Detroit, there for 
two purposes only—either to send 
money or presents to someone or 
to make a deposit in postal sav- 
ings. . . . Downtown department 
stores in Detroit so crowded many 
are following New York’s lead 
and staying open until nine in 
the evening. . . No longer styl- 
ish to declare all day Saturday 
a holiday—most offices in Detroit 
are re-opening on Saturday morn- 


(Continued on Page 16, Col. 3) 
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bbe: 


*Wire Roy Peed, General Sales Manager, De Soto Motor Corporation, Detroit, for details. 
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All Metal Roof, New Type Shift on 1935 Hudsons 


Prices Cut $15 to $35; 


New Hudson Six is Added 


(Continued from Page 1) 


124-inch wheelbase, also with 113 
horsepower. 

This new line of Hudsons con- 
tinues the policy inaugurated in 
1934 of offering a complete range 
of cars through a wide price zone. 
The new cars provide a competi- 
tive line from the lowest price 
field with the standard Terra- 


plane 6 up to the big custom 8-| 


cylinder cars. 


From a performance standpoint | 


the Hudson and Terraplane mod- 
els all offer improvements 
1935 over 1934. 
ment in engineering and construc- 
tion in the engine are claimed to 
have resulted in increased power 
without any change in the basic 
dimensions. As a result of these 
improvements the power - weight 
ratio of the new cars is said to 


for | 
Detailed advance- 





vacuum energy which operates 
the shifter lever. The electrical 
selection is accomplished by 
solenoid coils governed by 
switches and controlled in the H- 
plate. The shift is made when 
the clutch pedal is depressed 
either with the foot or by the 
automatic clutch mechanism 
when it is employed. 

Another very noteworthy im- 
provement in the Terraplane and 
Hudson cars for 1935 is the com- 
pletely re-designed braking sys- 
tem. The brake drums are now 


made of alloy steel and are ma-| 


chines and polished. The sec- 
tions have been increased 20 per 


are said to be held to an absolute 
concentricity. A more 
type of brake shoe is being used, 


Terraplane Convertible 





Hudson offers this sleek looking model for those who like their auto- 


mobile to have a “racy” appearance. 


It’s the Terraplane six-cylinder 


convertible coupe. 


be considerably more advantag- | 
eous than for 1934 with a result-| 
ing increase in acceleration, hill | 


climbing ability and top speed. 


The cars are lower and longer. | 
The radiator grills have been re- | 
styled with a higher and nar-| 
The grills are of| 


rower effect. 


the pierced type. The Terra- 


plane grill retains the radial or | 
sunburst effect of 1934, while the 


Hudson grills are of two types. 
The one on the big six Hudson is 
distinctive for that car and the 
other is used on all Hudson 8’s. 
On both the Terraplane and Hud- 
son, streamline trunk models are 
available for any sedan or coach. 

Two important innovations are 
found on the 1935 Terraplanes 
and Hudsons. These are the adop- 
tion of an all-steel roof in place 


of the ordinary soft center top| 
and the provision of the new} 


safety finger shift which has pre- 
selection as an optional feature. 
The new shift is a development 
of Hudson and Bendix engineers. 
With this there is an H-plate 
mounted on the steering column. 
Gears are selected electrically by 
moving the selector into the de- 
sired notch in the H-plate. The 
actual shifting is accomplished by 





claimed to result in perfect con- 

formity of the shoe with the drum 

when the brakes are engaged. 
Equalization of brake pressure 





: re? | 400 : 
cent to give greater rigidity. They | 4000 r.p.m 





flexible | 


| the 





| piston 


New 6-cylinder Hudson 





| This addition to the Hudson line is mounted on a 116 inch wheelbase, 
Prices on all models of 1935 vintage 
are lower than prices on corresponding models in 1934. 


powered with a 93 hp engine. 


3800 r.p.m., 
to 100 at 3800 r.p.m. and of the | 
Hudson 8 to 124 horsepower at} 
The 


aluminum-iron composite 


262 
coupe, 
horsepower 
weight. 


and 28 pounds 
on the sedan 


per 
road 


power, 
special 


in the coupe and 25 pounds per 
horsepower on the sedan. 


New Pistons 


A change in piston design has | 


been made for 1935. The alum- 
inum alloy pistons are continued 


| and four rings are used as form- 


erly, but the layout of the four 
rings and their method 
of employment have been materi- 


| ally altered, resulting in consider- 
| able improvement in oil economy, 


on the shoe is obtained by a new} 


rotary equalizer which operates 
with a minimum of friction. The 
brake cables are 
equalizer which rotates under the 
impulse of either the brake pedal 
or emergency brake lever, giving 
an equalized pull and uniform 
movement on each of the brake 
cables. 

The horsepower, compressions, 
etc., of the different motors are as 
follows: Terraplane 6, with a bore 
of 3 inches and a stroke of 5 
inches, produces 88 horsepower 


at 3800 r.p.m., with a 6.00:1 com- | 
The Hudson Big | 
bore of 3) 


pression ratio. 
Six engine, with a 
inches and a stroke of 5 inches, 


produces 93 horsepower at 3800| 
r.p.m., with a 6.25:1 compression | 


ratio. The Hudson 8 has a bore 
of 3 inches and a stroke of 4% 
inches and produces 113 horse- 
power at 3800 r.p.m., with a com- 
pression ratio of 6.00:1. In addi- 
tion there is available a 7.00:1 
head as optional 
extra cost. These raise the horse- 
power of the Terraplane to 100 at 


Hudson’s “Electric Hand” 





Hudson and Terraplane cars offer the new control system of Electric 


Hand gearshift as optional on the 1935 line. 


is an exclusive Hudson feature. 


hooked to this | , 
sion rings and just below that a 
| 3/16-inch oil ring. 
oil ring is placed below the piston | 


This new arrangement | 





| tery, is taken care of. 
generators have a complete ven- | 





| the 


it is claimed. The top ring has 
been eliminated and in its place 
a broad land is used. Just below 
this are two 3/32-inch compres- 


The second 


pin, It is 3/16-inch wide. 

All the water pumps now have 
six-blade propellers 
three-blade type 
used. 


bushings, 
required 


plain 
power 


reducing 


to drive the 


pump and at the same time elim- | 


inating the danger of burned 
bearings through carelessness of 
the owner in lubricating this part. 
As a result also of these changes 
there is a net gain in the cooling 
efficiency of the engine. 


All cars except the lowest price | 
Terraplane model will carry the | 
| big output generator innovated in 
With this overcapacity gen- | 
: | erator the electrical load due 
equipment at} 


1934. 
to 
the addition of radio, cigar light- 


| ers, heaters and other equipment 


which draw heavily on the bat- 
The new 


tilation system which prolongs the 
life of the generator parts in spite 
of the high output. A _ voltage 
regulation device protects 
battery and sets the 
rate at a point best adapted to 
the conditions of temperature and 
battery charge at the time. 


New Gear Shift 


The adoption of the new type | 


of gear shift makes material 
changes in the 
ment. The actual shifting is ac- 
complished by a vacuum energy 
which operates the gear shift 
mechanism itself. The selection 


of gears is electrical. The actual 


shift is accomplished by energy | 
provided by the vacuum in the | 
The new shift can be| 


intake. 
used either with or without the 
automatic clutch. With the auto- 
matic clutch the actual shift is 
accomplished when the foot is re- 
moved from the accelerator pedal. 
This causes the increase in 
vacuum required to make the 
shift. Without the automatic 
clutch, the actual shift operates 


the Hudson big six | 


7.00:1 heads are | 
type. | 
All the other heads are cast iron. | 

With the high compression head | 
|the Terraplane has the extreme | 
| high power weight ratio of only | 
pounds per horsepower on | 


The big six Hudson with | 
the 7.00:1 head develops 100 horse- | 
and on the Hudson 8 the! : 
head which delivers 124| Vemtional 
horsepower gives the unexampled | 
ratio of 24 pounds per horsepower | 


in place of | 
formerly | 
Needle bearings are used | 
on all water pumps in place of | 
the | 


the | 
charging | 


front compart- | 


| transmission in neutral. 





when the clutch is depressed by 
the foot. At this time the other 
| foot is normally withdrawn from 


the accelerator pedal giving the| 
right combination of movement | 


and increase in vacuum required 
for gear shifting. 

An important feature of the 
new shift is the fact that it makes 
possible pre-selection of gears. 
Regardless of the gear actually 
engaged at any time, the selector 
lever may be moved in advance 
to another gear. The actual shift 
does not take place until the 
clutch is depressed, when the con- 
clutch is being used, 


| pared with 1934, 





or until the foot is removed from 
the accelerator pedal when the 
automatic clutch is used. 

To further clear the front com-| 
partment, since the shifter lever 
is eliminated with the new shift, 
the hand brake on all models has 
been moved from the middle of 





the front compartment to a posi-| 
tion under the cowl at the left 
hand side dash, It is entirely | out 


of the way, yet accessible to the 
| left hand when wanted. 


Some of the lower appearance 
of the cars for 1935 is due to the 
use of flatter rear springs. The 
scale, or rate of oscillation of the 
front springs has been reduced, 
and this in combination with the 
flatter rear springs has made a 
marked improvement in the rid- 


ing. In addition to the spring 
changes, there is an improve- 
ment in the shock absorbers. 


They are more heavily construc- 
ted and are provided with replac- 
able valves which makes it pos- 
sible to secure any individual type 
of ride desired for any set of con- 
ditions. 


Artillery Wheels 


All wheels are pressed artillery 
type for 1935. There are no wire 
wheels available. Air cushion 
tires are standard equipment on 
all models; 6.00 on the Terraplane 
and Hudson 6, 6.25 on the Hudson 
Standard and De luxe 8, and 6.50 
on the 124-inch Hudson. The air 
wheel type of tires provide not 
only better appearance but ma- 
terially improve the ride as well. 

In the 1935 cars axleflex will be 
optional at extra cost on all cars, 
except the lowest price Terra- 
plane. The chief improvement in 
the axleflex this year, as com- 
is the addition 
of a torque bar or stabilizer in- 
stalled at the rear of the car to 
eliminate roll or side sway when 
the axleflex is employed. 

The all-metal roof has been pre- 
viously mentioned. This metal 
roof is an actual part of the body 
structure, being spot welded in 
place and consequently is a fac- 
tor in the strength and rigidity 
of the car. The welded section 


(¢ rontinued on Page 16, Col. 5) 





Blocteic Seal Operation 


TO LUNETION Cone / 


{ eurour swrren 12 | 


IGnITiOn switen 


STARTER 
BUrTon | 


illustration 
of the Electric Hand transmission 
control shows the selector switch 
|}in neutral but moved to the left 
of the cross bar of the H and the 


The accompanying 


With the 
left movement of the _ selector 
switch lever, the contact sleeve | 
has also moved to the left, break- 
ing contact with nine and con- 
tacting 11 and 12. (Completed 
circuits shown in solid lines.) 
Solenoid No. 3 having been ener- 
gized from contact 11 has moved 
the shifting lever into contact 
with the fork of shifting rail C 
so that forward and backward 


movement will now engage low 
Note also that 
switch has been 





or reverse gears. 
the interlock 





tm sun ORS 


SELECTOR SWITCH 
On STE HING COLUMN 


|turned by the backward move- 


ment of the diaphragm. 

The circuit from 12 is to 2-1 on 
the interlock switch to 13 to 15 
to W. This duplicates the condi- 
tion in Figure 2 so that the trans- 
mission will be returned to 
neutral from either low or re- 
verse. Turning the selector to con- 
tact 14 now corresponds to re- 
verse and 16 to low gear and for- 


| ward or backward movement of 


the shifting lever will engage and 
disengage low and reverse in the 
same manner that high and sec- 


|ond were controlled in Figure 2. 


(Circuit for low shown in broken 
lines, circuit for reverse in dot 
and dash.) 












nine 















greater interest—than any automobile advancement in years. 
On top of that, there hasn’t been a new line in years that 
combined so many improvements in style and engineering 
with such thoroughly proved performance and ruggedness. 


Albany, New York 
E. V. Stratton Corporation 


Amarillo, Texas 

Cooper Frede Motor Company 
Atlanta, Georgia 

J. W. Goldsmith, Inc. 
Billings, Montana 

Billings Hudson-Terraplane Co. 
Birmingham, Alabama 

Knapp Motor Company, Inc. 
Boston, Massachusetts 

The Henley-Kimball Company 
Buffalo, New York 

W.F. Groom Motor Corporation 


Charlotte, North Carolina 


Charlotte Hudson-Essex Co., Inc. 


Chicago, Illinois 
Butler Motors, Inc. 


Cleveland, Ohio 
The R. J. Schmunk C company 


Columbia, South Carolina 
Hudsex Motor Car Company 


Columbus, Ohio 
The Zimmerman Company 


Dallas, Texas 
Automotive General Corporation 


Davenport, Iowa 
Coughlin Sales Company 


Denver, Colorado 
Tom Botterill, Inc. 


Des Moines, Iowa 


Hudson-Jones Automobile Company 


Detroit, Michigan 


The Aaron DeRoy Motor Car Company 


Duluth, Minnesota 








“The Electric Hand,” 


The George IH. Crosby Motor Company 


HUDSON 





on the new 







El Paso, Texas 
Casner Motor Company 
East Orange, New Jersey 
Fanning Motor Company 
Fargo, North Dakota 
wis Tractor & Machinery Company 
Fort Wayne, Indiana 
C. G. Schiefer 
Grand Rapids, Michigan 
Bowman & Company 
Houston, Texas 
Welty Motor Car Company 
Huntington, West Virginia 
Acme Motor Company 
Hutchinson, Kansas 
Hutchinson Motor Car Company 
Indianapolis, Indiana 
sey Motors, Inc. 
Jackson, Mississippi 
Mississippi Motor Company, Inc. 
Jacksonville, Florida 
William A. Estaver Company 
Kalamazoo, Michigan 
. J. Baumann 
Kansas City, Missouri 
Hudson-Brace Motor Company 
Knoxville, Tennessee 
Cc. Mahan Motor Company 








Los Angeles, California 
Earle C, Anthony, Inc. 


Mankato, Minnesota 

Wilcox & Chesley 
McAllen, Texas 

Hancock Motor Company 
Memphis, Tennessee 

H & S Motor Company, Inc. 


Miami, Florida 
Packard-Miami Motors, Inc. 





AND THE 








HUDSON-BUILT 


Milwaukee, Wisconsin 

Hudson and Terraplane Sales Corp. 
Minneapolis, Minnesota 

©’Donnell Motor Company 
Minot, North Dakota 

Interstate Motor Company 
Mobile, Alabama 

Blacksher-Reece Motor Co., Inc. 
Montgomery, Alabama 

Hobbie Motor Car Company 
Montpelier, Vermont 

H. M. Farnham & Sons, Inc. 
Nashville, Tennessee 

Evans Motors of Tennessee, Inc. 
New Orleans, Louisiana 

Evans Motors of Louisiana, Inc. 
New York City, New York 

Hudson and Terraplane Sales Corp. 
Norfolk, Virginia 

Cc. E. Wright & Company, Inc. 
Oklahoma City, Oklahoma 

Frank Clark’s 
Okmulgee, Oklahoma 

Riley Motor Company 
Omaha, Nebraska 

Brandes-Campbell Motor Company 
Peoria, IHinois 

- A. Wood Company 

Philadelphia, Pennsylvania 

Gomery-Schwartz Motor Car Company 
Pittsburgh, Pennsylvania 

Hodson Motor Company 
Portland, Oregon 

Cohen-Anderson Motor Company, Inc. 
Providence, Rhode Island 

R. W. Powers Motor Company 
Raleigh, North Carolina 

Tilgham Motors, Inc. 
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WHAT IS IT? 


ELELIRIL 
HAND 


A Really Basic Automobile Improvement 
“Surprise Feature” of 1935 





HUDSONS and TERRAPLANES 


“WHAT IS IT?”— Everywhere they’re be- 
ginning to ask that question. 
exclusive “Surprise Feature” of the 1935 Hudsons 
and Terraplanes, is arousing wider attention— 


Hudson and Terraplane gained more rapidly in popularity 
last year than any other combination in the fast-selling 
popular price field—now they’re another year ahead. 


You can get complete information on 1935 cars, plans 
and policies from the Hudson and Terraplane distrib- 
utor near you. (See the list below.) Ask him today. Or 
write direct to Hudson Motor Car Co., Detroit, Mich. 


THE DISTRIBUTOR NEAR YOU 


Richmond, Virginia 
Kirkmyer Motor Company, Inc. 
Rochester, New York 
Alling & Miles, Inc. 
Saginaw, Michigan 
Sutton Sales Company 
St. Louis, Missouri 
Hudson-Frampton Motor Car Company 
Salina, Kansas 
Roy M. Heath Company 
San Antonio, Texas 
Orsinger Motor Company 
San Francisco, California 
Earle C. Anthony, Inc. 
Seattle, Washington 
‘Transport Corporation 
South Bend, Indiana 
D. A. Boswell 
Springfield, Massachusetts 
The Harrington-Hudson Company 
Syracuse, New York 
H. L. Johnson Motor Sales, Inc. 
Tampa, Florida 
Beckwith-Holmes Company, Inc. 
Toledo, Ohio ; 
Jamieson Brothers Motor Company 
Tucson, Arizona 
Rollings Motor Company 
Tulsa, Oklahoma 
Oil City Motors, Inc. 
Washington, D. C. s : 
Packard Washington Motor Car Company 
West Palm Beach, Florida 
A. W. Mutty, Ine. 
Wheeling, West Virginia ; 
Warren Auto Trading Company 
Wichita, Kansas : 
The Mosbacher Motor Company 
Youngstewn, Ohio 
Manning-Marino Motor Company 


Copyright, 1934, Hudson Motor Car Co, 





TERRAPLANE 



















[Recovery Gains 
Shown in 9 Mos. 


Earnings Reports 


THE INQUIRING REPORTER 


sero 


Today’s Question 


Washington, Dec. 14.—Statistics 
made available to the National 
Recovery Administration reveal 
that for the first nine months of 
1934 definite gains are shown in 
corporation profits. While some 
deficits continue to be shown, in 
most cases 1933 deficits have been 
turned into 1934 profits, and small 
1933 profits have been trans- 
formed into larger gains this year. 

An example of especial interest 
to the automobile industry is 
found in figures for the accessory 
| field. In that industry, 17 com- 
| panies reported profits of $2,725,- 
000 for the first nine months of 
last year. Profits during the cor- 
responding period of 1934, by the 
same companies, aggregated $9,- 
488,000. 

Noteworthy also is the fact that 
during November 75 corporations 
paid approximately $43,000,000 in 


In what way or by what policies can manufacturers best 
aid dealers in 1935? 











V. E. Allen, general manager, H. L. Johnson Motor Sales, Inc., 
Terraplane-Hudson, Syracuse, N. Y.: “I have two suggestions as to 
how factories could be of assistance to dealers in 1935: First, fewer | 
retail sales outlets per thousand of population. Second, only one 
change of models a year, to take place late in November or early in 


December.” 


* * * 


Herbert D. Bell, Graham distributor, San Francisco: “By giving 
us a better advertising schedule. By that I mean, consistent adver- 
tising throughout the year, especially in the automotive sections of 
our San Francisco newspaper.” 


* 


B. P. Bates, president Bates Motors, Inc., Hudson and Terraplane, 
Chicago: “The best way our factory can assist us next year is by | 
putting on a large and consistent advertising campaign. I feel the| qgiyvidends over and above the 
public will be in a buying mood, and will respond to advertising to 4| rates prevailing previously. More 
greater extent than in the past four years.” | than $35,000,000 of this sum was 

* * | in the form of extra dividends. At 

J. B. Rusterholtz, president, Rusterholtz & Russell, Inc., Chrysler | the same time, many corporations 
and Plymouth, Syracuse, N. Y.: “Factories could render important | which had resumed dividend pay- 
assistance by sending a larger number of experienced factory men | ments announced stock dividends 
into the field to assist in training and inspiring retail sales forces.” | and paid something on dividends 

» * * | deferred previously. 

J. A. Jones, retail sales manager, Earl C. Anthony, Inc., Hudson- oe a Me 
Terraplane and Packard distributor, San Francisco: “Direct mail | 
pieces for a consistent direct mail campaign to be followed up by | 
house-to-house canvass by our salesmen. The first one or two pieces | 
might not register but after the third or fourth mailing the salesman | 
would have an entree. Then, there should be plenty of newspaper | 
advertising, keeping the car before the buying public all the time. 
No matter how much quality and real value is built into a motor car, 
the product can’t be sold consistently unless it is advertised con- | 
sistently.” 


+: 


New Metal Primer 
Detroit, Dec. 14.—For automobile 
collision and refinishing jobs where 
prevention of rust or corrosion i 


metal primer has been developed by 
Berry Brothers, here. 


Fred Hawkins, president, Fred Hawkins, Inc., Chrysler and Ply- | 
mouth, Chicago: “If the factories will help to enforce the retail deal- | 
ers’ code they will do most for their dealer organization during 1935.” 

* x | 
| 

E. W. Conkling, sales manager, Forsythe & Gale, Inc., Dodge and | 
Plymouth, Syracuse, N. Y.: “Factories should add the weig’i or a 
thrcat to cancel the franchise of Geaier convicted of code | 


* aiiy 
violation.” 


* + 





Tom R. Johnson, sales manager, Remensperger Bros., Ford, San | 


Francisco: “I would say a consistent and seasonable advertising 
campaign through the year would be the greatest assistance in 1935. 
By seasonable advertising, I mean timed copy—not snow pictures in 
California or scenes showing cars on El Camino, reel run in New | 
England in the dead of winter. When the product is right, the best | 
help for the dealer is real advertising. And the automotive advertis- | 
ing run in newspapers should be run in the automotive sections.” 


* 








# = | 

R. A. Balcom, general sales manager, Nelson Chevrolet Sales, Inc., | 
Chevrolet, Chicago: “All the factory has to do next year to help | 
dealers most is build a good car, sell it at the right price and arrange 
for sufficient profit for the dealer to make a fair return on his 


investment.” 


* * 4 


George S. Humphrey, general manager, H. O. Harrison Co., Au- | 
burn distributor, San Francisco: “The best way factories could help | 
the dealers in 1935 would be by factory-sponsored demonstrations 
putting the car through its paces and proving what it will do, then | 
letting the public know what the car has done through advertising in 
the newspapers and other mediums in order to create word of mouth 
advertising, and these demonstrations should be local. By that I 
mean, they should be held in various sections of the country and the 
results of each advertised in that territory. A remarkable demon- 
stration in California means little to the people of the Atlantic Coast | 
and a Pikes Peak victory means little to the prospective purchasers 
who live in Texas. These demonstrations should be staged all over 
the country, like the recent Hudson-Terraplane ruggedness runs; | 
then they should be advertised. The most convincing demonstration 
is of no use to the factory or the dealer unless it is advertised.” 


a 


a 


J. A. Lavery, president, J. A. Lavery Motor Co., Ford, Chicago: 
“My advice to the factory for 1935 is not to have too many dealers, so 
that the dealer organization may make a profit. The factories should 








Kildahl Named to Head 
Portland Trade Assn. 


100 Mile an Hour 


Transport Planes Seen 


Portland, Ore., Dec. 14.—Axel New York, Dec. 14.--Doubly 
Kildahl, past president of the|supercharged airplane engines 
Southeast Portland Chamber of| with supercharged cabins for 


cruising speeds approaching 400 
miles an hour in the sub-stratos- 
phere were indicated here last 
week at the regular monthly 
meeting of the metropolitan sec- 


Commerce, was elected president 
of Portland Automotive Trades 
Assn. at the annual meeting of 
the maintenance group. 

Other directors and department 








vice-presidents elected were: first| tion, Society of Automotive En- 
vice-president, William Brown, | gineers. 
Commercial Garage; second vice- | “The time is not far off when 
president, L. O. Johnson, Hal Hill- passengers may breakfast in New 
man Motors; third vice-president, | York and have a late lunch in| 
E. E. Alford, Alford Automotive! Los Angeles,” said T. Park Hay | 
Service; A. E. Foss, treasurer;| of TWA in tracing the progress 
George Rotegard, Tracey & Co.| of trans-continental flying from bs Conade: 
Directors: John M. Bates, Fred) the train-plane-train combination 


Dundee, Joe Kohler, G. G. Ger-| 
ber, Herbert Zenger, V. C. Unden 
and K. P. Gustin. 


of 1929 to the present overnight 
plane service. About 400 attended 
the meeting. 
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1s | 


more important, a new quick drying | 


2 


were exposed to the outdoor air in Florida 
on May 18, 1933. Fifteen weeks later (on 
August 28, 1933) rust had hopelessly 
marred one of them. But the other was as 


plated on Brass! 


posure and unretouched, show quite conclu- 
sively that chromium plate retains its good 


the base metal. 


easy to form...requires less time for polish- 
ing, and fewer operations preparatory to 
plating. Complete data on Anaconda Brass 
for any contemplated purpose, furnished 
on request. A selling representative or 
sales engineer will be glad co call at your 
convenience. 


ANACONDA COPPER & BRAS 





NADA Board Will Vote 
On By-Law Amendments 


| St. Louis, Mo., Dec. 14.—At the 
j}annual meeting of the National 
Automobile Dealers’ Assn. in De- 
troit Jan. 14, the board of direc- 
tors will be asked to consider and 
vote on three amendments to the 
by-laws of the association. 

The amendment to Section 1, 
Article II of the by-laws pro- 
vides, for the administrative pur- 
poses of the association, that 
every three years the members in | 
each state shall elect within 60 | 
days after the annual meeting 
;one director for its respective 
state. The District of Columbia, 
Metropolitan New York and the 
rest of New York, Metropolitan 
Chicago and the rest of Illinois | 
shall each be considered as one 
state and each entitled to one 
director. 
| The amendment to Section 3 of 
| Article II states that every three 
years the Independent or Ex- 
clusive Used Car Dealers mem- 





} 
| 





a preliminary adjustment at the 
present (1935) annual meeting, the 
board of directors shall have the 
power to designate which states 
and which geographical districts 
shall elect their respective direc- 
tors for one year, which for two 
years, and which for three years. 












Pontiac Dealers 


Left Orders for 
32.797 New Cars 


Pontiac, Mich., Dec. 14.—Or- 
ders for 1935 Pontiacs from about 
half of the company’s dealers who 
gathered in Detroit to preview 
the new models this week call for 
32,797 new cars, representing an 
investment of $24,597,750, to cover 
| the dealers’ first 90 days require- 





































































ments. 
bers shall elect at least 60 days : ‘ie 
after the annual meeting five di-| According to A. W. L. Gilpin, 
|rectors, one to represent each of | Seneral sales manager of the 
|the following geographical divis- | Company, and chairman of _the 
ions: North, South, East, West, | Sales convention, the meetings 


|and Central, the exact boundaries | just closed have been the most 
lof which districts will be from | Successful in the history of Pon- 
|time to time designated by the | tiac. 

board of directors. | “If the spirit that prevailed 
throughout the ten days is any 


| The amendment to Section 5 

| would have one-third of all direc- | criterion of business,” Gilpin 
| tors elected each year, in order to | stated, “then 1935 definitely will 
| give the new directors the benefit | be a bigger year, not only for 


Pontiac, but for the entire auto- 
mobile industry as a whole.” 


of the experience of the remain- 
ing directors. For the purpose of | 


sR Ai 


CLMMLAY. .. 


rust-free and 
lasting, 


when the plating 
is on Brass 


wo newly chromium-plated automo- 
tive parts, identical in appearance, 


ttractive and “new” as ever, for it was 


These photographs, made after ex- 


ppearance longer...when Brass is used as 


Also, it should be remembered, Brass is 


Austduon 


THE AMERICAN 
BRASS COMPANY 


General Offices: Waterbury, Connecticut 
Offices and Agencies in Principal Cities 
ANACONDA AMERICAN BRASS LTD., New Toronto, Oatario 
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For some time, the rumor that Packard was bringing out a low- 
priced car has been discussed with great interest allover America. 


A letter from the president of Packard to the company’s 112,000 
stockholders and 240,000 Packard owners is the first public 
announcement of this new car. We believe this letter to be of 


such general interest that we reproduce it here. 


ALVAN 


MACAY 
L 
DETRor, MICHioan © 


November 26, 1934, 
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Buick Announces F ‘our Series in Line for 1935 


Litile Change is is Made 


In New Models’ Design 


(Continued from Page 1) 
age of approximately 27 per cent, front wheels, Buick engineers 
of the entire automobile market.|claim to have “softened” the 

The 1935 Buick cars consist of | springs to balance those of the 
the following groups: rear wheels, thereby eliminating 

1. The new series 40 Buick on | 
a 117-inch wheelbase, having a 
valve-in-head straight-eight en- 
gine developing 93 horsepower at | 
3200 revolutions per minute. This 
car, now being produced in six 
body types, is Buick’s bid for the 
lower priced volume field. 

2. The series 50 Buick for 1935 | 
is built on a 119-inch wheelbase 
chassis and is produced in five 
body types. This series is powered 
with an 88-horsepower straight 
eight engine of valve-in-head de- 
sign. 

3. The series 60 Buick is of- 
fered in six body types, includ- 
ing two convertibles, powered 
with a 100-horsepower valve-in- 
head engine. The car is built on 
a 128-inch wheelbase chassis. 


causes of riding fatigue. To ac- 
complish this it was necessary to 
relieve the front springs of all 
work except that of springing the 
car, as Buick’s torque tube drive 
has done for the rear springs. 
The use of a new sway stabil- 
izer mounted across the frame 
near the rear cross member is 
claimed to eliminate bodyroll and 
side sway. This is a spring steel 
bar, the torsional action of which 
keeps the car body on even keel 
when rounding curves or when 
driving on highly crowned roads. 
The bodies, by Fisher, have no- 
draft ventilation. Interiors are 
completely appointed with robe 
rails, assist straps, arm rests, 
| glove compartments, ash receiv- 





Convertible Coupe, Series “40” 





Buick offers this natty sport model in the lowest price group of the 
company’s line. The wheelbase of this series is 117 inches. The 
motor develops 93 hp at 3,200 rpm. 


ers and the like, standard on all 
models. 

On the 50, 60 and 90 series 
Buicks double windshield wipers 
operate by means of a vacuum 
booster. This insures steady op- 
eration of the wipers, regardless 
of engine speed. 

Airplane type instruments, in- 
directly lighted, are grouped in a 
panel at the left of the instrument 
board, directly in front of the 
driver. Control pedals and levers 
are within easy reach. The driv- 
ers’ seat is adjustable in all mod- 
els. 

Among the most popular types 
of body models are those having 
built-in trunks, of which Buick 
presents two or more in each of 
its price groups except the 50 
series. 

Automatic features of the 1935 
line include such items as dual- 


4. Buick’s entry in the fine car 
or de luxe field is the series 90, 
composed of eight body styles. A 
limousine is included in the series 
90 body types as well as two con- 
vertibles. All models, it is said, 
are virtually custom built to the 
owner’s order and are available 
in a number of color combina- 
tions. The car has 136-inch wheel- 
base and is powered by a Buick 
valve-in-head straight eight en- 
gine developing 116 horsepower. 

The 1935 styling, which has been 
changed only in minor detail, is 
based on the principle of modern 
streamlining, wind resistance be- 
ing reduced by means of narrow | 
V-shaped radiators, sweeping val- 
anced fenders, bullet shaped 
headlamps, slanting windshields 
and tapered anti-suction backs. 

The four outstanding mechani- 
cal features that aid in producing 





the Buick “gliding ride” are re-|control automatic starting, car- 
tained in the 1935 cars. They are| buretor heat control, automatic 
“knee action” wheels, balanced|idle control, water temperature 


regulation, oil temperature regu- 
lator on the 50, 60 and 90 models, 
automatic choke, automatic spark 
advance, and others. 


springing and weight distribution, 
the sway stabilizer and low press- 
ure tires. 

By independently springing the 


Buick Sway Stabilizer 





The Buick stabilizer is a spring steel bar mounted across the frame, 
the torsional action of which is claimed to keep the body on an even 
keel when rounding curves. 


ear pitch, one of the principal | 





| 


Series “60,” 4-door Sedan 





The sedan in the 60 series continues the styling that made this model 
popular with Buick owners during the past year. 
ventilation is continued on the line, 


Crankshafts are fully counter- 
weighted and are equipped with 
torsional balancers to smooth 
flow of power throughout the 
entire speed range. The shafts 
are mounted in five steel-backed 
main bearings. Connecting rods 
are of drop-forged heat-treated 
carbon steel with I-beam section 
and are carefully selected for 
proper balance. Production of the 
connecting rod and piston assem- 
| bly is held to extremely close 
limits. 

All Buick pistons are cast iron 
and are electro-plated with a soft 
bearing metal, a practice that 
prevents piston seizure when the 
engine is new and assists during 
the breaking-in of the motor 
regardless of the speed at which 
the car is driven during the 
breaking-in period. 


Engine Details 
Camshafts are of drop-forged 
steel, case hardened at the cams 
and journals. They ride in five 


bearings on the 40 and 50 series | 


and in six on the 60 and 90 series. 


Valve lifter rollers and pins in 
the overhead valve mechanism 
are copper plated to prevent these 
parts from scoring during the 
breaking-in period. Valves are of 
one-piece construction with intake 
valve of nickel chrome steel and 
exhaust valves of silchrome steel. 

Engine lubrication is by force 
feed, under 35 pounds pressure, 
to all main, connecting rod and 
camshaft bearings as well as to 
the valve mechanism. A gear type 
oil pump is used, driven from the 
camshaft through spiral gears. It 
is centrally located at the lowest 
point of the crankcase. 


Abrasive substances are re- 
moved from the engine oil by 
means of an oil filter while oil 
temperature is controlled by an 
oil temperature regulator, a de- 
vice pioneered by Buick. This lat- 
ter consists of a miniature radia- 
tor core enclosed in a steel com- 
partment through which all en- 
gine oil flows. Water from the 
cooling system flows through the 
oil temperature regulator core, 
cooling the circulating oil. The 
device not only heats the oil 
quickly in cold weather but also 
keeps it cool while driving in hot 
weather or at high sustained 
speeds, it is claimed. 


The cooling systems of the new 
Buicks include thermostatically 
operated by-pass water tempera- 
ture control, centrifugal water 
pump, radiator core of ample 
capacity and four-blade fan. The 
engine warms up to its most 
efficient operating temperature 
quickly due to the action of the 
by-pass valve which cuts off the 
radiator during the warming-up 
period. The water is then made 
to circulate through the engine 
only. When the engine reaches 
the proper operating temperature 
the thermostatic valve opens, al- 
lowing the water to circulate 
through the radiator as well as 
the engine. 

Dually controlled automatic 
starting is provided on all Buick 
models for 1935. To start the en- 
gine it is necessary only to turn 
on the ignition switch and press 
the accelerator pedal or operate 
the hand throttle control. 

Automatic choke permits more 
efficient choking of the carbure- 


| control, the makers state. It com- 











Wash. Group 
Elects Eldridge 


Seattle, Wash., Dec. 14.— With 
A. 8S. Eldridge of Eldridge Motors, 
Seattle, elected as its president at 
the recent state convention held 
in this city, the Washington Auto- 
motive Trades Assn. is planning 
a more active career than ever 
before. Plans are to make the 
association a big factor in the 
new and used car dealer set-up 
in this state. 


The NADA used car guide will 
be circulated through the state 
association, and membership at 
$4 per year will call for dual 
membership in the Washington 
state group and the National 
Automobile Dealers’ Assn. In 
this way it is anticipated prac- 
tically every dealer in the state 
will be brought into the group. 
Offices will be established at 1400 
12th Ave., Seattle, where Floris 
Nagelvoort, state code adminis- 
trator of the retail motor vehicle 
group, has his offices. 

Other officers elected at the 
state meeting include: A. G. 
Schaefer, Olympia, first vice- 
president; Ernest Major Spokane, 
second vice-president; J. K. Gor- 
don, Tacoma, third vice-president, 
and W. P. Culberson, Seattle, 
secretary-treasurer. Huessy is re- 
tained as executive secretary. 


No-draft 


tor than is possible by manual 





mences operation as soon as the 
starter engages and thereafter 
controls the air content of the 
fuel mixture throughout all en- 
gine temperatures and speeds. 

Carburetors on the new cars 
are provided with a cold idle con- 
trol thermostatically operated. 
This insures a fast idling speed 
when the engine is cold and 
normal idling for a warm engine. 

The ignition system is equipped 
with a vacuum mechanism that 
automatically advances the spark 
to the point where maximum fuel 
economy and performance can be 
obtained. 


Commodore Again 
South Bend, Ind., Dec. 14.—Her- 
bert L. Sharlock, advertising man- 
ager of the Bendix Aviation Corp., 


Seen to 5 waa 


New York, Dec. 14.—Alfred H. 
Swayne, vice-president of General 
Motors Corp. will be the speaker at 





the annual show luncheon of the} today was re-elected commodore of 
Overseas Automotive Club to be| the South Bend Yacht Club for his 
held at the Lexington Hotel, Jan. 10.| second term. 





Interior of the Buick “90” 





The rear compartment of the Buick 90 series sedan boasts such 
features as center arm rest, concealed rear curtain, corner lights, 
assist straps, and harmonizing ash receivers. 


Walker to Head |O’Neil Predicts 
Finance Assn.| Good Tire Year 


Akron, Dec. 14.—The automobile 
industry expects to buy $125,000,- 
000 of tires and tubes from rubber 
manufacturers next year in com- 
parison with $75,000,000 in 1933, 
William O’Neil, president of the 
General Tire & Rubber Co., de- 
clared in an address before the 
Ohio Society of New York. 

Industrial payrolls in Akron 
this year have run $22,000,000 in 
advance of 1933 while industrial 
sales in that city have increased 
$85,000,000 over last year, he said. 
O’Neil predicted that business 
conditions would improve in 1935, 
“not because of what the poli- 
ticians may do, but possibly in 
| spite of them.” 


Blackwood Heads Dayton 

Dayton, O., Dee. 14.—Alexander 
Blackwood has been appointed gen- 
eral manager of the Dayton Steel 
Foundry Co., here. 








Chicago, Dec. 14—Deciding 
upon a new operating program, 
the National Assn. of Finance 
Companies announces that John 
R. Walker has been elected as 
executive vice president and gen- 
eral manager of the association. 
His selection was made at a meet- 
ing of the executive committee 
held in Chicago recently. The post 
is a newly created one in line with 
a decision by directors at the an- 
nual meeting. 

At the same time, Milan V. 
Ayres, who has served for several 
years as analyst, was chosen also 
as secretary. 

Walker, who is a member of 
the bar in the District of Colum- 
bia, has had extensive experience 
in connection with business, 
financial, trade association and 
finance company activities. 
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Buick announces continuation of ... its Smart 
Style .. . Proven Superiority . . . Established 
1Prestige of Quality and Value... all funda- 


mental Buick Engineering Features, already 


proved and now improved by further progress. 


This announcement closes one of 
Buick’s most remarkable years and 
opens a new one. It means good 
business for Buick dealers. It 


190 


AND UP, LIST PRICES AT FLINT, MICHIGAN 





points the way to good business for 
dealers who realize that they could 
better themselves with the Buick 
franchise. 


Buick popularity has surged ahead 
with increased strength this year. 
There is every reason to believe that 
it will continue to grow in 1935. 


In a competitive way, the Buick line 
for 1935 places a dealer in a com- 


BUICK VALUE-PRICES 
Series 40—117-inch wheelbase, six body tyPes .......ccccrvecccccesecesececes 
$1110 to $1230 


Series 50—119-inch wheelbase, five body tyPes........ccceeccecceeeeeeceees 
Series 60 —128-inch wheelbase, six DOdy tyPeS.......cceeeecccecceecceceeees 
Series 90 —136-inch wheelbase, eight body tyPpes .......0eeeeeeeveeeececeees 


$1375 to $1675 
$1875 to $2175 
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manding position. He presents to 
his community cars with a back- 
ground of tremendous popularity in 
1934, now made even better by the 
latest developments of Buick’s 
creative engineering — beautifully 
styled, with new and more beautiful 
body interiors, and with all of 
Buick’s sound and enduring quality 
in fundamentals and in details. 


Now is the time to act, in prepara- 
tion for an even better Buick year 
to come. See the Buicks for 1935— 
they can be seen everywhere—and 
write at once to the General Sales 
Manager, Buick Motor Company, 
Flint, Michigan. 


WHEN BETTER 
AUTOMOBILES ARE 


BUILT, BUICK WILL 
BUILD THEM 


List prices at Flint, Mich. All prices subject to change without notice. Special equipment extra, 
Duco fenders at noextra charge. Any Buick can be purchased on the favorable G.M.A.C. terms. 
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the 


th Dimension 


The News of Automotive Advertising 


N 


several weeks dealers from 





INETEEN THIRTY-FIVE promises to be a “space 
hound’s” dream come true, if the present projected 
advertising schedules are maintained. 


During the past 
many parts of the country 


have come to Detroit to view the new models offered by 

their various factories and to listen to plans for 1935. 
These plans, as recited at the dealer gatherings, include 

the most ambitious advertising drive that the industry has 


ever undertaken. 
magazines, radio, billboards will 
carry the message of better bar- 


gains in automobiles to every 
nook and cranny of these United 
States. The drive will, in most 
cases, be consistent throughout 
the early months of the coming | 
year. 

Measured in advertising im- 


pressions the 1935 effort will run 
into billions. Advertising impres- 
sions, of course, take into account 
the millions who read magazines, 
newspapers and billboards and the 
millions who listen in on radio 
programs. Even Commander 
Byrd in his self-inflicted hermit- 
age at the South Pole cannot 


escape. 
* * * 

To cope with this increased ad- 
vertising by car manufacturers in 
1935 extensive expansion plans 
were announced this week at the 
annual luncheon of department 
heads and staff members of 
Campbell-Ewald agency, held at 


the Recess Club here. 


Branch managers from Port- 
land, San Francisco, Los Angeles, | 
Chicago and New York and the | 
Canadian company at Toronto as | 
well as executives of D. P.| 
Brother & Co., Detroit affiliates, | 
and some 45 members from the 
home offices in Detroit attended | 
the meeting. 


H. T. Ewald, president, spoke | 
in most optimistic terms for | 
1935, expressing the belief that it | 
would be considerably better than | 
1934. He pointed out that a/| 
gradual, solid type of improve- 
ment, such as we are having, is | 
more to be desired than too sud- | 
den a boom. He also announced 
that the Christmas party for the 
home offices will be held in the | 
General Motors auditorium Fri- 





day, Dec. 21, and that all the} 
gifts being contributed by em- | 
ployes will be distributed to | 
charity. 


* * . 


Among the new faces in new 
places we have Car! Bly now ad- 
vertising production manager of 
the Seiberling Rubber Co., ac- 
cording to an announcement by 
John Bunting, director of adver- 
tising and merchandising for that | 
organization. Bly is well known | 
in the rubber trade and has had 
extensive advertising agency ex- 
perience. 


a cl 


Mark down as one error on this 
column that the announcement 
last week to the effect that Kate 
Smith, who will star on the Hud- 
son and Terraplane broadcast, | 
gave the time on the air as 8 p. m. | 
standard eastern’ time. This 
should have been 8:30 to 9 p. m.| 
eastern standard time. The pro- 
gram will be inaugurated Dec. 24, 
and will continue every Monday 
night until the expiration of the| 
contract. Jack Miller’s orchestra | 
will do the honors. 


* * * 


Another broadcast which is to 
make a one-day stand on Christ- 
mas day will be sponsored by 
Nash Motors Co. of Kenosha. 
The program will take the air at 
2:30 to 5:15 p. m. eastern standard 
time over 89 stations of the Co- 
lumbia network. Among the 
headliners will be Lionel Barry- 
more, Beatrice Lillie, Don Cos- 
sack’s choir, Victor Young or- 
chestra, George Olsen, Ethel 
Shutta, Apollo Club 200 voice 
chorus, Madame Schumann-Heink 
and Kathryn Witwer. Alexander 
Weollcott will be master of cere- 
monies for this and another all- | 


Newspapers,®@— 





star Nash broadcast to be given 
New Year's day. 
* BS 
advertising of Reo 
Motor Car Co. is now being 
handled by the foreign division 
of the New York office of Maxon, 
Ine. This brings all Reo pas- 
senger car and Speed Wagon ad- 
vertising under the one agency 
that has for several years handled 
Reo domestic advertising in its 
home office in Detroit. Frank B. 
Amos is the account executive on 
Reo’s foreign advertising. 
* * 2 

A switch in advertising repre- 
sentation in the mid-west was 
announced here today with the 
New York Herald-Tribune being 
represented by Guy S. Osborn, 
Scolaro and Meeker Inc. in ter- 
ritories covered by their Detroit, 
Chicago and St. Louis offices, 
and the New York Times ap- 
pointing John B. Woodward Inc., 
with offices in Chicago and 
Detroit. Guy S. Osborn, Scolaro 
and Meeker formerly represented 
the Times and John B. Woodward 
represented the Herald-Tribune. 


* 


Overseas 


Chicago Trade Group 
Names Butler Director 


Chicago, Dec. 14.—-W. E. Butler, 
president of Butler Motors, Inc., 
Hudson-Terraplane distributors, 
has just been elected a director 
of the Chicago Automobile Trade 
Assn. He succeeds A. J. Blunden, 
former Oldsmobile zone manager 
in this territory and now trans- 
ferred to Kansas City as manager 
of the newly created southwest 
region of Oldsmobile. 

Butler is a former director and 
officer of the CATA, and has also 
served as president of the Illinois 
Automotive Trades Assn. He has 
been an active leader in the trade 


AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 15, 1934 


rl Vac 4) | Ve UUM}? bynounen 
\ ( 


EW DISCOVERY 1 
¢ A lbons fu Nhotavies hic Winter 


DIL, 








Trade Press Integral Part of Campaign 


The trade journal is an integral part of the announcement campaign of any new product, Frank Lovejoy, 
executive of the Socony-Vacuum Oil Co., told the New York Advertising Club’s class on advertising 
and selling this week. Lovejoy is pointing here to a giant blowup of one of the trade journal ads 


which told oil, gasoline and automotive dealers of the new Mobiloil 


Nash Sees Stage Set 
Business Upturn In Spring 


Kenosha, Wis., Dec. 14.—C. W. Nash’s talk was matched when 
Nash, chairman of the board of| Courtney Johnson, general sales 
directors of the Nash Motors Co.,| manager, rolled back the curtains 
addressing, on/|to disclose for the first time the 
Wednesday, the| 1935 Nash and LaFayette cars. 
largest gather-| After a dramatic presentation 
ing of Nash and| of the new 1935 Nash and La- 
LaFayette dis-/| Fayette cars in a specially built 
tributors ever) showroom erected in the Kenosha 
assembled, told plant for the occasion, distribu- 
them that in his 
opinion the 
spring of 1935) 
would witness 











ride and drive the 1935 offerings. 
The distributors’ meeting was 





“ 


i ps ae bat president and director of sales. 

. oy enera sIneSS| Bliss outlined and discussed the | 
ow. Sam conditions. The) impressive advertising program 

: gathering Of/ that will be placed behind the 

Nash and LaFayette distributors | two new 1935 Nash-built lines. 


from every part of the United! The 1935 advertising program, he 
States and several provinces in | pointed out, was the most am- 
Canada applauded the Kenosha) pjtjious in the history of Nash. 

ear builder’s prediction that the | 
Roosevelt administration’s desire | territories late this week to pre- 
to co-operate with industry, to-| pare for the showings of the 1935 
gether with a general improve-/ cars to their dealers late in De- 
ment already noted in most sec-| cember. The first public an- 
tions, should make the spring of | nouncement of the 1935 Nash and 





here for more than 20 years. 





1935 a good one for business. | LaFayette cars will be made the 
The enthusiasm that greeted! first week in January. 


PRECISIVUN BEARINGS 


BALL, RVLLER AND THRUST 


NURMA-HOFFMANN BEARINGS CVRPURATIVN, STAMFURD. CONN, U.S.A. 


tors had their first opportunity to | 


presided over by C. H. Bliss, vice- | 


Distributors will return to their | 


Arctic made by Socony-Vacuum’s 


Federal Mogul 
Offers Cadmium 
Silver Bearings 





Detroit, Dec. 14.—With the an- 
/nouncement by the Federal-Mogul 
Corp. of a line of cadmium-silver- 
| copper alloys, a new type of high 
|load capacity bearing material 
|enters large scale automotive pro- 
| duction. 

For the cadmium - silver - cop- 
per alloy, there are claimed by 
the producers certain advantages 
over the leaded bronzes, including 
lower manufacturing cost, greater 
| protection against, and less likeli- 
hood of, scoring with soft shafts, 
|greater inherent resistance to 
| corrosion, and the claimed ability 
|}to assemble bearings with less 
running clearance than required 
| for copper-lead types. 
The function of the new bear- 
‘ing metal is to provide bearings 
|which maintain their “strength” 
| better than babbitt at the high 
|operating speeds, high crankcase 
temperatures, and the high bear- 
ing loads encountered in modern 
engines. 
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) Your EVE on the_ 

Nowadays you cannot afford to overlook a single chance. 
The “head’s” the thing for the coming season. 
Bohnalite Cylinder Head is the one ideal product 
originated—designed—developed—perfected and 
made in the world’s largest quantities by this 
organization of specialists. 

Keep your eye on the main chance. For your one chance 
is vastly improved performance. Get out of that rut. 

Let our engineers talk to yours! 

BOHN ALUMINUM & BRASS CORPORATION. DETROIT, MICHIGAN 


The Nelson Bohnalite (Strut type) Piston is 
still the most advanced piston on the market 












NRA App 


St. Louis, Dec. 14—Amendment 
to the code of the Motor Vehicle 
Retailing Trade has been ap- 
proved by the National Recovery 
Administration, to be known as 
sub-paragraph (d) of Article IV, 
Title A, Paragraph 4, as follows: 

“(d) The allowance on a used 
motor vehicle, taken in trade as 
part payment on the purchase of 
another motor vehicle, shall not 
be in excess of the maximum per- 
missible allowance as determined 
by the above mentioned Associa- 
tion Official Guide current as of 
the date title and possession of 
the motor vehicle passes to the 
dealer, except as follows: 

“(i) When a definite bonafide 
order is placed by a person for 
his or its own requirements with 
a cash deposit of at least five 
per cent of the factory list price 
of the new car or with proof of 
good credit rating, for a car 
which the dealer is unable for 
reasons over which he has no 
control to make immediate de- 
livery, the dealer may enter into 
a firm contract to make an al- 
lowance not in excess of the 
maximum permissible allowance 
as determined by the Association 
Official Guide current at the date 
of the order and such contract 
may be kept in force during the 
period of the Association Guide 
Book immediately subsequent to 
that current at the date of said 
order, notwithstanding any 
change in the maximum permis- 
sible allowance which may be 
made by such subsequent Asso- 
ciation Official Guide. Provided, 
however, that such contract shall 
provide that the buyer must ac- 
cept delivery immediately upon 
delivery being offered and the 
dealer must offer to make de- 
livery immediately upon the new 
motor vehicle being available for 
delivery. Provided further that 
said contract shall further pro- 
vide that same shall not be trans- 
ferable and all orders or con- 
tracts accepted in accordance 
with this provision shall imme- 
diately be filed by the dealer 
with the State Advisory Commit- 
tee. 

“(ii) When written bids are 
called for by any Governmental 
agency or by any person having 
a good credit rating and are not 
award until the next succeeding 
issue of the Association Official 
Guide has become current, any 
dealer who has offered as a part 
of such bid to accept a used car 
at an allowance not exceeding the 
maximum permissible allowance 
as determined by the Association 
Official Guide Book current as 


NIRA Approves 
Shop Tool Code 


Washington, D. C., Dec. 14—A 
supplementary code for the auto- 
motive shop equipment manufac- 
turing industry, a product group 
of the automotive parts and 
equipment manufacturing indus- 
try, was approved this week by 
the National Industrial Recovery 
Board. It is effective Dec. 10. 

The supplementary code adopts 
the labor provisions of the basic 
code, which provides a 40-hour 
work week and a minimum wage 
of 40 cents per hour. 

Five subdivisions are set up 
within the automotive shop equip- 
ment group. They are: (1) Air 
compressors of 10 horsepower and 
under, and tire deflating devices; 
(2) car washers; (3) brake service, 
chassis frame, and wheel aligning 
equipment; (4) heavy equipment; 
(5) motor rebuilding equipment. 
Each subdivision is to have a 
member and an alternate member 
of the group’s administrative 
committee. 

Fair trade practice rules in the 
supplementary code forbid de- 
structive price cutting and pro- 
vide that the National Industrial 
Recovery Board may declare an 
emergency and set stated mini- 
mum prices on specified products 
during the emergency. 














AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 15, 1934 


Oct. Automotive Exports 
Valued at $12,764,001 


roves Changes 
Future Delivery Allowance 


of the date of the bid, may carry 
out the terms of the bid notwith- 
standing any change in the maxi- 
mum permissible allowance as de- 
termined by the Association Offi- 
cial Guide Book immediately suc- 
ceeding the Guide current at the 
date of the bid. 

“Any dealer attempting to use 
allowances pursuant to previous 
Association Official Guide at a 
time when subsequent Associa- 
tion Official Guide is current, ex- 
cept under the terms and condi- 
tions of this subparagraph (d) 
shall be deemed guilty of a code 
violation.” 

The above Amendment is given 
exactly as approved and Order of 
Approval will be released later, 
describing in detail certain agen- 
cies to be designated for the pur- 
pose of passing on credits, as re- 
ferred to in (ii), and other mat- 
ters of essential interest with re- 
spect to this Amendment. 


Hughson Heads Coast 


On - to - Detroit Move 


San Francisco, Calif., Dec. 14. 
—William L. Hughson, pioneer 
Ford dealer of the Pacific Coast 
region and 
former presi- 
dent of the NA 
DA as well as 
past president 
of the San 
Francisco Mo- 
tor Car Dealers 
Assn., has been 
named chair- 
man of the “On- 
a to-Detroit” com- 
W. L. Hughson Mittee of the 

local dealer 
body and will head the delega- 
tion from here attending the an- 
nual NADA meeting to be held 
in Detroit, Jan. 15 and 16. 








New Parts Maker 

Detroit, Dec. 14.—Allied Brands, 
Inc., 2114 Book Tower, has been 
organized to manufacture and deal 
in automobile parts, make equip- 
ment and tools, with a capital stock 
of $45,000 preferred and 2,000 shares 
at $1 each, of which $2,000 is paid in. 


more than fulfills 
ifs promise 


| 
| 





Washington, Dec. 14.—Automo- 
tive products exported from the 
U. S. during October were valued 
at $12,764,001 compared with $14,- 
438,164 in September and $8,901,- 
846 in October, 1933, according to 
the automotive division, U. S. De- 
partment of Commerce. 


The decreased foreign sales of 
automotive products during Octo- 
ber as compared with September 
was occasioned by the continua- 
tion of the seasonal slackening of 
the trade which is customary at 
this time of the year, the state- 
ment pointed out. 

The improved overseas demand 
for American automotive prod- 
ucts is evidenced by the fact that 
exports for the 10 months of this 
year were valued at $171,997,988 
against $76,617,086 for the corre- 
sponding 10 months of last year, 
an increase of $95,380,902, or 124 
per cent. 

Foreign sales of passenger cars 

















from the United States during 
October numbered 7,941 units, 
valued at $4,335,919, compared 
with 10,159, valued at $5,539,297, 
in September and 5,802, valued at 
$2,957,404, in October, 1933, statis- 
tics show. 

Sales of American automotive 
trucks abroad during October to- 
taled 7,484 units valued at $3,- 
558,672, compared with 7,504, 
valued at $3,772,856, in September 
and 5,541, valued at $2,762,636, in 
October, 1933. 

Exports of miscellaneous auto- 
motive products during the month 
were valued at $4,869,410 com- 
pared with $5,126,011 in Septem- 
ber and $3,181,806 in October, 1933. 


Record Parts Bookings 

Lansing, Mich., Dec. 14.—Federal 
Drop Forge Co. has one of the 
largest business bookings since 1929, 
according to company officials. Re- 
leases, however, are coming’ in 
slowly. 





In this series of articles we, at Pontiac, have laid before you our 
basic policies. We have said that Pontiac always has, and always 
will, put dependability first and foremost, because dependability is 
the surest route to success for all concerned in the manufacture 
and sale of a motor car. We have gone further, and promised a 
program for 1935 that, with dependability as its foundation, would 
considerably accelerate the certain progress of Pontiac dealers. 
Now we can add to that promise. Our program for 1935 will 
double the sales and earning powers of every Pontiac dealer who 


makes the most of the opportunity presented to him for next year. 


This is not our own analysis of Pontiac’s prospects for the coming 
year. It is the considered opinion of all the 1800 dealers who have 


viewed the Pontiac line for 1935. 


For the new line, soon to be 


announced, includes an entirely new low-priced Six, as well as an 
Improved Eight—carrying Pontiac dependability into the low-price 
field where 90% of all motor car buyers are found. And in addition to 
this basic Pontiac feature, these cars will offer beauty, quality and per- 
formance superior to anything this price range has ever known before. 


Pontiac, with the advantage of one of the industry’s most modern 
and efficient plants, has more than fulfilled its promise. The 
able, far-sighted business men who are daily joining our dealers’ 
organization, are getting in on the ground floor of an oppor- 
tunity for profit seldom presented in any business at any time. 


PONTIAC MOTOR COMPANY, PONTIAC, MICHIGAN 


F YOU are interested in acquiring the Pontiac 
franchise, please communicate with A. W. L. 


Gilpin, 


Vice-President and General Sales 


Manager, Pontiac Motor Company. Your commu- 
nication will be regarded as strictly confidential. 
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Chrysler Corp. Reports Steel Operations |DeRoy Raises Salesman’s 
Over 100,000 °35 Orders| '° Rise 3 Points Compensation in New Plan 


Youngstown, Dec. 14—Steel —___ 

ay _ Dec, _ — an indi- | cor than ever before can mean | output of the Youngstown district | (Continued from Page 1) 
cation of increased buying power | but one thing—they know that | will rise about three points to 36 zanizati The 2 , 3-1 ’ i 
and generally improved business | buying power has increased.” per cent of capacity’ this week, | an ‘ie 7c hn a oe eee in ao — a “ill 
conditions, the Chrysler Corp. re- The advance orders were not| preliminary mill schedules indi-| portance of the new plan sink in aa th: a nea Mo 
ported today that it already has|confined to this country. The| cate. Operations are expected to| was able to quell the “pande- oh a ~— a 
received 100,566 orders for new | statement showed that Chrysler, | be the best for the period in four | monium which broke loose among iiaiees aeteed = a 








nT OR 


1935 automobiles. De Soto and Dodge dealers in| years surpassing the correspond-| the salesmen, he added, “and on 
The announcement came in the/| foreign countries and Canada| ing weeks in 1934, 1933, 1932 and | top of that the ot ameunt of “Code or no Code,” says De 
form of a statement authorized | have ordered over 12,000 new cars. | 1931. | commission on each car will be ee ae Consens Rave BOGS. ie 
by Walter P. Chrysler. He said Continued better demand espe- | increased so that you will be able sarees ene SES per weee Same 
in the statement that this is the Automobile Racing | cially from the automotive indus- | to balance your drawing account ie ona set up by the Code as 
/ 2 the maximum. The amount set 


largest number of orders ever re- : i try is reported by steel execu- rj ducing vy ai ia 
ceived by the corporation at this | Attracts Big Crowds | tives and ‘heehee aspeauant in pigs mau rn oe 
time of the year and a marked| Washington, Dec. 14.—Approxi-| operation before the end of the | : s ce 
gain over last year, a record year.| mately one and one-half million| year is expected. De Roy’s dramatic presentation | code authorities set up that figure 
The 100,566 orders represent | persons have witnessed some 160 The Aetna Standard Engineer- | again brought forth cheers and | dealers generally throughout the 
over $70,000,000 worth of new! automobile speed contests during| ing Co. reported the receipt of | climaxed when he announced that | country have used it as a flat 
cars, according to the statement. | the present year, according to the | orders for $110,000 worth of new | even with these increased ad-| amount with the result that we 
“We view this record number | American Automobile Assn. This | mill equipment and officials said vantages for the salesman who | have been harboring a number of 
of orders as a definite promise} is said to be the greatest atten-| that in November it had the best will get out and do a real selling} men in our sales organizations 
that 1935 will be a big sales year,’ | dance credited to the speedway | month in a number of years with | 


| up for the larger cities is really 
the minimum, but because the 


job will be in position to qualify| who haven’t been worth that 
| for an additional bonus for per-| amount of money. What we pro- \ 








the statement said. “Our dealers | sport in recent years. | other good business continuing to ‘ 

are in close touch with business The 500 - mile International | come in. formance. | pose to do is get the best men and 
conditions in their respective | Sweepstakes at Indianapolis last Preliminary mill schedules in- Instead of a set percentage of | V© feel that each man who can 
communities. The fact that they|May 30, attracted the largest! dicate that 32 of 83 open hearth | commission on each sale the men | qualify under the new plan will 

have ordered more new cars this! crowd of any racing event. furnaces will be on the active list. | will receive an increased net | easily produce the amount of 

ee --——-- - - . — ———— cine ea alsa : : | business we are after for 1935.” 








Important Cog 

De Roy regards the retail sales- 
man is the most important cog 
in the automobile industry. He 
is the man whose efforts alone 
| permit the automobile manufact- 
| urer to stay in busines, he claims. 
Without the retail sale to the 
consumer buyer, says De Roy, the 
car maker would have to quit 
business and just so long as you 
continue to put your future in 
the hands of the salesmen who 
go out to tell your story to the 
buying public and these men are 
not only poorly qualified to tell 
that story but are unable to main- 
tain themselves as they should, 
then your sales results will con- 
tinue to be at a lower level. 

At the same time De Roy com- 
plimented his organization for the 
increased sales results on Hudson 
and Terraplane cars for 1934 as 
compared with the last two years 
in the Detroit area to which he 

|added: “But after long consid- 
eration and study of the subject 
I and those who worked out the 
new plan, feel that we can do 
better and it is only by employ- 
ing better men and making it 
worth their while that we can ex- 
pect to go places from now on. 

Salesmanship Needed 
“Competition will have good cars 
too. Car prices for 1935, as well 
|as used car trade in prices, so 
happily regulated by our Code, 
will be in line so that our sales 
problems for the coming year are 
reduced to just one thing and that " 
is the competition developed by ‘ 


ee 


latin 


EEO SO AO Sas 


ns 


% 





the better trained and intelligent 
salesmen who can properly pre- 
sent the product. 

“By this new compensation plan 
we will be able to get the kind of 
| men we can depend upon. How- 
ever, as fair as the plan is the 
| dealer must not think that his job 
is done. Next year will call for 
better sales direction and man- 
agement. It is going to mean 
real work.” 

Under the new compensation 
plan De Roy states that a sales- 
| man can earn in a three months 
period a sum equal to that earned 
for the 1934 selling season by 
most salesmen based upon a na- 
tional average of car salesmen’s 
earnings so far this year. The 
plan will permit the men to main- 
tain themselves to better ad- 
| vantage and thereby do a better 
job than ever before. 












Illinois Parts Group 


Names 11 New Members 

‘ Chicago, Dec. 14.—Eleven new 
members have been elected to the 
wit Illinois Standard Parts Assn., it 
was announced here at head- 


quarters. Two are jobbers, 
the Illinois Auto Electric Co. and 


the Southwest Auto Co. 

The other nine are manufac- 
| turers: Black & Decker Mfg. Co., 
| King Quality Products Co., Moro- 
|loy Bearing Service, Multibestos 
Co., Shirhit Products, Inc., U. S. 


Electrical Tool Co., Victor Mfg. 
Gasket Co., Wittek Mfg. Co., and 


D I V I S 1 Oo N Oo F G E N E R A L M Oo T Oo R S | Western Chain Products Co. 
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Massachusetts Threatens 
Governors on All Cars 


Boston, Dec. 14.—Frank A. Ly- 
man, chairman of the Massa- 
chusetts Public Works Commis- 
sion, that has control of motor 
vehicles through the registry de- 
partment, proposes to file two 
bills in the 1935 legislature that 
should cause automobile manu- 
facturers, as well as owners, to 
give them consideration. Not to- 
morrow, next week or next year, 
but now. 

One bill proposes to put gover- 
nors on passenger cars to limit 
speed to 50 miles an hour. The 
other will post highways with 50 
miles the maximum speed at any 
time. When the news was printed 
many seemed to consider the gov- 
ernors sort of a joke. That had 
been advocated several times in 
the last few years. But the Bay 
State officials have a way of do- 
ing things to establish precedents. 


It is worth while to look at the 
record as far as Massachusetts is 
concerned. That was the first 
State to pags a headlight law, ap- 
proving certain lenses and tossing 
out others. Later it insisted that 
cars come equipped with com- 
plete lamps to meet light speci- 
fications, and the lamps had to 
pass certain tests before it was 
allowed to be used in Massachu- 
setts. That put it squarely into 
the lap of the automobile makers. 


It insisted all cars have electric | 


lighted lamps. Another law told 
the makers what type tail light 
they could use on cars sent to 
the State. Safety glass was made 
compulsory in windshields. No 
owner can register his car or 
truck in the Bay State without 
first faking out an _ insurance 





policy to protect persons injured. | 
So governors on cars are not | 


impossible. 
When Frank A. Goodwin was 


Automotive 


On the Air 





MONDAY, DECEMBER 17 


6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—PHILCO (Columbia), Boake Carter 

8:00 P.M.—STUDEBAKER (NBC, Red), Stude 
baker Champions; Richard Himber’s orches 
tra; Joey Nash, tenor. 

8:30 P.M. — ATWATER KENT (Columbia), 
Josef VPasternack’s orchestra FIRESTONE 
(NBC, Red), Nelson Eddy, baritone; mixed 
chorus; William Daly’s string orchestra 

9:00 P.M.—SINCLAIR (NBC, Blue), Minstrel 
show; Gene Arnold, interlocutor. 

TUESDAY, DECEMBER i8 

6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—PHILVO (Columbia), Boake Carter 

8:30 P.M.—PACKARD (NBC, Blue), Lawrence 
Tibbett; Wilfred Velletier’s orchestra; John 
B. Kennedy. 

9:30 P.M.—TEXACO (NBC, Red), Ed Wynn, | 
The Fire Chiet; Graham McNamee; Eddi 
Duchin’s music. CHEVROLET (Columbia), 
Isham Jones’ orchestra. 

WEDNESDAY, DECEMBER i9 

6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—PIII14‘0 (Columbia), Boake Carter 

10:30 P.M.—CONTINENTAL OIL (NBC, Blue), 
Harry Richman; Jack Denny's orchestra; 
John B. Kennedy. 

THURSDAY, DECEMBER 20 

6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:46 P.M.—PHIIA‘{O (Columbia), Boake Carter. | 

9:30 P.M.-FORD (Columbia), Fred Waring’s 


Pennsylvanians, 
FRIDAY, DECEMBER 21 


6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—-PHIIA‘'O (Columbia), Boake Carter. 

8:00 P.M.—CITIES SERVICE (NBC, Red), 
Jessica Draygonette, soprano; Cities Service 
quartet; Frank Banta and Milton Retten 
berg; Rosario Bourdon’s orchestra. 


SATURDAY, DECEMBER 22 
9:00 P.M.—GENERAL MOTORS OF CANADA 
(Columbia), Canadian Hockey Game, RCA 


(NBC, Blue), Radio City Party, guest 
artists; Frank Black's orchestra; John B. 
Kennedy 

9:30 P.M.--STUDEBAKER (Columbia), Richard 
Himber’s Champjons. 

10:00 P.M.—C ARBORUNDUM (Columbia), 
1D)’ Anna’s band. 

SUNDAY, DECEMBER 23 

6:15 P.M.—SPARKS-WITHINGTON (NBC 
Blue), Sparton Triolians; Jolly Coburn’s 
orchestra and soloists. 

6:30 P.M.—ACME PAINTS (Columbia), Smil 


ing Ed McConnell. 

8:00 P.M.--GENERAL MOTORS (NBC, Blue), 
General Motors’ Symphony Goncert—Louis 
Hasselmans, conductor of Metropolitan Opera 
orchestra; Lily Dons, soprane; guest artists. 
FORD (Columbia), Ford Symphony orchestra. 


9:30 P.M.—GULF (Columbia), Stoopnagle & 
Budd. 
10:30 P.M.— PONTIAC (NBC, Bed), Jane 


Froman; Modern Choir; 
Cert dance orchestra. 


Frank Black's con- 


| the 
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Motor Registrar he suggested 


that truck owners put governors | 
It did not meet} 


on their cars. 
with much response. State in- 
spectors were sent out on the 
roads to check up on the vehicles. 
They did a thorough job. 
Registrar Goodwin sent for a 
group of fleet owners and gave 
them the option in some cases of 
having the braking equipment en- 
tirely torn out and rebuilt; or use 
governor; or have registrations of 
the vehicles cancelled. They ac- 
cepted the governors. Now near- 
ly all trucks and buses in the 
State have them on and the own- 
ers are well satisfied with them. 
Many had governors on their ve- 
hicles, but the large majority did 
not. 


Back of the action of Commis- 
sioner Lyman is the record of 
many pedestrians being killed 
this year among the more than 
900 motor fatalities. Also many 
hit and run drivers not being 
caught. His department has had 
inspectors making a check on 
speed along the new State roads, 
and they found many hitting 75 to 


Then | 





80 miles an hour, and more every 
day. 

Those who can sense possibili- 
ties do not consider Lyman’s ac- 
tion a joke. Public sentiment can 
bring about changes that seemed 
remote possibilities. It is possible 
that if a questionnaire were sent 
to all owners in Massachusetts a 
large percentage would agree that 
governors were a good thing. 
They would be thinking of their 
own safety jeopardized by the 
speed maniacs. 

Some may claim the law could 
not be enforced as owners would 
tamper with governors. Possibly. 
But the legislature could make 
penalty severe enough to 
make motorists think—for exam- 
ple making it mandatory for} 
judges to impose jail sentences in 
such cases so there would be no 
suspended sentences, fines, etc. 

It would seem to be an impos- 
sible task to make every owner 
of a car put on a governor. With 
700,000 or more cars the cost 
would run into millions. But the 
Motor Registrar might be given 
permission to have his inspectors 
make a check on speed, and 
where drivers were going from 





|75 miles upward, give them the 


option of putting on governors, 
or cancelling their registrations 
and driving licenses. That would 


| be a start. 


| been out of the 


“__a word in 


edgewise” 





(Continued from Page 4) 
ings because (I guess) their com- 
petitors are. Common talk 
here that Ford could have easily 
disposed of one extra month’s pro- 


duction of 1934 models; in other 
words, they went “short” on the 
abnormal fall market. . . News 


from Washington that the number 
of individuals paying tax on in- 
comes of more than $25,000 in- 


creased in 1933 when most of us| 


thought everyone was busted — 
also, there were MORE individu- 
als who paid tax on incomes of 
MORE THAN a million. . . 

Fred Vesper in Detroit for the 
week encouraged over the deal- 
ers’ outlook for next year and 
freely predicting an attendance of 
more than five thousand at the 
Detroit NADA meeting. . . . Both 


national radio chains hang out 
the “S. R. O.” signs on evening 
time. Many metropolitan 


daily newspapers having to re- 
fuse additional department store 
copy. ... Last week’s general ad- 
vertising section of N. Y. Times 
too heavy to hold long for read- 
ing without tiring. . . Hudson- 
Essex reported to have shipped 
no cars in December, 1933, build- 
ing 2,000 this month. . . . Year- 
old National Bank of Detroit de- 
clares dividend and repurchases 
from RFC half-million dollars’ 
worth of its own preferred. 
Number of telephones in Detroit 
increasing every month since Sep- 
tember. “Roberta” musical 
comedy with $3.30 top price 
booked for one week, decides to 
stay over another because of big 
business... . . AND A DETROIT 
RAILWAY MAN OUT OF WORK 
AND ON THE DOLE FOR 
NEARLY TWO YEARS RE- 
TURNS $100 TO THE WEL- 
FARE FUND AND SAYS THAT 
NOW THAT HE IS BACK AT 
WORK HE WILL PAY BACK 
THE BALANCE OF WHAT HE 
DREW!!! 


* 


Pa 


SOME DAY someone somewhere 
is going to find out that we have 
depression for 
quite a while and that we are 
hitting a pace that is going to 
develop into a “baby boom” about 
the middle of 1935!—-GMS. 


Wolverine Bumper 


Grand Rapids, Mich., Dec. 14. 
Wolverine Bumper & Specialty Co., 
manufacturer of bumpers and auto- 
mobile accessories, has filed in bank- 
ruptey here. The schedules show 
total assets of $165,498.54, and total 
liabilities of $187,940.66. 


Terraplane 6, 





4-door Sedan 





The Terraplane six sedan, boasting full six-passenger capacity, show- 
ing the graceful sweep of the = lines in the rear of the car. 


Kansas Dealers 


(New Steel Roofs 


Elect Officers | Feature Hudson- 


Wichita, Kan. Dec. 14.—Louis 
McCoy of Pratt was elected presi- 
dent of the Kansas Motor Car 


Dealers’ Assn. at the organiza- 
tion’s annual meeting held in 
Wichita. Some 200 members of 
the association attended the 
session. 

Other officers chosen were: 


Harry Brewer, Manhattan, vice- 
president; Harry Imes, Topeka, 








re-elected secretary-treasurer. 
The nominating committee chosen 
to select a board of directors was 
composed of E. R. Caskey, Pitts- 
burg; Harry Brewer, Topeka; 
E. B. Collard, Leavenworth; Jerry 
Simpson, Salina; Kirk J. Mos- 
bacher, Wichita; Louis McCoy, 
Pratt. 


New directors selected for 1935 
are: J. W. Van Hoy, Pittsburg; 
Harry Brewer, Topeka; Harry 
Imes, Topeka; W. Lanning, Cha- 
nute; Carl Evans, Wichita; Jerry 
Simpson, Salina; Louis McCoy, 
Pratt. 

J. Lane Reed, executive secre- 
tary of the national control com- 
mittee of the motor dealers, ad- 
dressed the Kansas dealers on 
the code under which they are 
operating. He said that in 61 
cases tried for violation of the 
motor code only one case was lost 
and that was of a minor nature. 
The violations reported, it was 
said, are due mainly to values 
placed by dealers on motor cars 
that are taken in as down pay- 


|} ments on new cars. 


Booster’s Meeting 


New York, Dec. 14.—The annual 
“Automobile Show Week” party of 
Automotive Boosters Club No. 13, 
New York, will be held at the Hotel 
Victoria, 51st street, and Seventh 
avenue, New York City, on Wednes- 
day, Jan. 9. 


Terraplane Lines 





(Continued from Page 6) 


is rubber-sealed all the way 
around the top. The drumming 
sound, which has been a draw- 
back in previous attempts to 
make a metal roof, has been 
eliminated by padding between 
the top bows and the roof. 


The lamps and other outside 
accessories are streamlined for 
better appearance. The seats are 
wider, the front seat having been 
increased three inches in width 
to give plenty of room for three 
passengers, The rear seat is two 
inches wider. There is more leg 
room in the rear compartment 
due to a recessing back of the 
front seat. 


All models are equipped with a 
ventilating system. 

The 124-inch Hudson 8 will be 
equipped with radio, double out- 
side air horns and other de luxe 
equipment. The new shift will 
be standard equipment on these 
models. 


Broderick Re-elected 
By Chicago Truckers 
Chicago, Dec, 14.—For the 12th 
consecutive term, John Broderick 
of the trucking company that 
bears his name was elected presi- 
dent of the Cartage Exchange 
of Chicago at a meeting just held 
in the Palmer House. Other 
officers chosen were William C. 
Winkler, vice-president; Robert 
C. Stockton, secretary, and Frank 
B. Giles, treasurer. Louis E. 
Piehl, re-elected, and M. C. Knud- 
son were named as additional 
directors. Curtis C, Stewart was 
re-appointed general manager, in 


| which capacity he has served for 
| the past two years. 





















Graham Dealers. 


details NOW! 


KEEP AN EYE ON 


SRARAM 


Big new market created for 


Get the 







































G. B. BUMPUS, 
GEN. SALES MGR., DE SPIFFY AUTO CO., 
DETROIT, MICH. 





SWELL FLUTE SOLO BY OSSOBUBOVITCH IN LAST NIGHTS DE 
SPIFFY SYMPHONY BROADCAST STOP THE FACTORY IS SURE 
GIVING THE BOYS ON THE SHOWROOM FLOOR A BIG HAND STOP 
HAD TWO INQUIRIES ALREADY STOP ONE OLD LADY WANTED 
WOULD WE PLEASE PLAY LOVES SWEET DREAM AND OTHER 
WANTED TO KNOW WHO CALLED OSSOBUBOVITCH A FLUTE 


PLAYER STOP PLEASE ADVISE 
R. V. ZIMS: 


BROOKLYN DISTRIBUTOR 
DE SPIFFY AUTO CO. 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR, DE SPIFFY AUTO CO. 


KINDLY LIMIT WIRES TO MATTERS PERTAINING TO CAR SALES 


BUMPUS 


G. B. BUMPUS, 
GEN. SALES MGR., DE SPIFFY AUTO CO., 
DETROIT, MICH. 


OKAY STOP AFRAID IM LOSING PROSPECT FOR DE SPIFFY SUPER 
SPECIAL STOP THE DUMB PROSPECT SEEMS ALL HOPPED UP 
ABOUT TRIPLE KNEE ACTION OF FLYAPLANE EIGHT ADVERTISED 
IN NEWSPAPER HERE STOP | PLAYED PHONOGRAPHIC RECORDING 
OF OSSOBUBOVITCHS FLOWERS IN THE SPRINGTIME WOOD STOP 
CUSTOMER KEEPS BRINGING OUT AD ON KNEE ACTION STOP 
WOULD YOU SUGGEST | TRY MOONLIGHT ON THE BREAKING SEA 
OR VARIATIONS ON OBBLIGATO NUMBER FORTY SEVEN IN D 
MINOR STOP PLEASE WIRE QUICK 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR, DE SPIFFY AUTO CO. 


MISTER BUMPUS OUT OF TOWN STOP WITH THE NATIONAL 
HOOKUP BACKING YOU SHOULD HAVE NO TROUBLE CLOSING SALE 
OF DE SPIFFY SUPER STOP 


CASPAR Z. CULLOT, 
ASST. TO G. B. BUMPUS 
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BURNING ALL WIRES 


A little drama in the life of 
a big automobile advertiser! 


G. B. BUMPUS, 
GEN. SALES MGR., DE SPIFFY AUTO CO., 
DETROIT, MICH. 


JUST SAY IT WITH FLOWERS STOP CUSTOMER BOUGHT A 
FLYAPLANE EIGHT STOP NATIONAL HOOKUP IS SURE A BIG HELP 
LOCALLY STOP DONT YOU THINK WE COULD ADD SIBERIA AND 
PAGO PAGO STOP A WORLD HOOKUP WOULD GIVE ME A SWELL 
HAND IN BROOKLYN 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR, DE SPIFFY AUTO CO. 


BOARD OF DIRECTORS THINK INADVISABLE ADDITION OF SIBERIA 
AND PAGO PAGO AT THIS TIME WILL CONSIDER LATER STOP WHAT 
THE HELL 1S HAPPENING TO CAR SALES IN YOUR TERRITORY 


BUMPUS 


G. B. BUMPUS, 
GEN. SALES MGR., DE SPIFFY AUTO CO., 
DETROIT, MICH. 


TRA LA TRA LA CAR SALES HAVE GONE TO FLYAPLANE AND 
OSCEOLA STOP MAYBE IF WE DID A NEWSPAPER JOB LIKE 
FLYAPLANE IS DOING THE PROSPECTS MIGHT KNOW SOMETHING 
ABOUT OUR CAR STOP JUST TALKED TO JOE CLINCHEM AT 
FLYAPLANE STOP HE OFFERED ME A DIME A DOZEN FOR 
OSSOBUBOVITCH STOP SHALL | ACCEPT URGENT 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR, DE SPIFFY AUTO CO. 


YOUR WIRE DOESNT MERIT ANSWER STOP NOTICE YOUR MONTHLY 
SALES ARE OFF AGAIN PLEASE EXPLAIN 


BUMPUS 


G. B. BUMPUS, 
GEN. SALES MGR., DE SPIFFY AUTO CO., 
DETROIT, MICH. 


GOT A NEW 4DEA FROM OSSOBUBOVITCHS BROADCAST LAST 
NIGHT STOP IM GONNA SELL BY EAR STOP WATCH MY SALES 
FROM NOW ON 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR 


THE 


NEW YORK’S | 





R. V. ZIMS, 
BROOKLYN DISTRIBUTOR, DE SPIFFY AUTO CO, 


YOUR LATEST MONTHLY SALES AT HAND AND ARE THEY LOUSY 
STOP MAYBE OSSOBUBOVITCH NEEDS SOME LOCAL BACKING 
STOP WE ARE SHOOTING TEN WEEK SCHEDULE IN THE NEWS STOP 
WILL PICTURE DE SPIFFY CAR IN ACTION AND MAKE PEOPLE 
WANT CAR BY STRONG MERCHANDISING COPY STOP ADS WILL 
GET MORE THAN ONE MILLION SIX HUNDRED THOUSAND 
CIRCULATION STOP ARE YOU HAPPY QUERY 


BUMPUS 


G. B. BUMPUS, 
GEN. SALES MGR., DETROIT 


| DONT KNOW HOW TO ACT STOP THREE CUSTOMERS CAME IN 
THE SHOWROOM AT ONCE STOP JUST SAW JOE CLINCHEM OF 
FLYAPLANE STOP HE LOOKS TERRIBLY GLUM STOP RUSH NEW 
SHIPMENT AND SPECIAL COUPE JOB 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR, DE SPIFFY AUTO CO. 


CARLOAD OF CARS EN ROUTE STOP CONGRATULATIONS 


BUMPUS 


G. B. BUMPUS, 
GEN. SALES MGR., DE SPIFFY AUTO CO., 
DETROIT, MICH 


DONT THANK ME THANK NEWS ADVERTISING STOP JUST MADE A 
SWELL SALE STOP CUSTOMER CAME IN WITH COPY CLIPPED FROM 
THE NEWS ALL EXCITED ABOUT PICTURES SHOWING CUSHION 
COMFORT AND TEXT DESCRIBING NEW REVOLVING GEARSHIFT 
STOP SOLD HIM TWO DE SPIFFYS FOR CASH STOP GUESS WHAT 


HIS NAME WAS 
R. V. ZIMS, 


BROOKLYN DISTRIBUTOR 


R. V. ZIMS, 
BROOKLYN DISTRIBUTOR, DE SPIFFY AUTO CO. 


WELL WHAT WAS HIS NAME 


BUMPUS 
G. B. BUMPUS, 
GEN. SALES MGR., DE SPItY AUTO CO., 
DETROIT, MICH. 
OSSOBUBOVITCH 
R. V. ZIMS, 


BROOKLYN DISTRIBUTOR 














Summerlee Opens |=: : 
First New Station 
In Detroit Area 


By E. M. LUBECK 
Detroit, Dec, 14.- 
Summerlee, dealer in Chrysler 
and Plymouth cars, 
the ranks of the Neighborhood 
Sales and Service dealers and as 
far as is known Summerlee takes 
the honors as being the first of 
the Chrysler group dealers to 
open the newer type of service 
and sales marts. As a motor sales 
and service merchandizing estab- 
lishment it follows closely the 
general make up of the many} 
buildings of the type being 
adopted. Summerlee sells gaso- 
line, oil and has a car mainten- 
ance department in connection 
with the salesroom. 


The Summerlee location is at 
the corner of Fenkell and Steele 
streets, a typical neighborhood 
location. He 
has the advant- 
age in that the 
service section 
of the business 
is the only one 
within almost a 
mile radius. He 
has some com- 
petition from a 
few gas stations 
but with a 
n e i g hborhood 
program set up 
for his organ- 
Summerlee appears to 





ization, 
be getting a volume of business 


in general, justifying the choice 
of location, for his shop is the 
neighborhood rendezvous for the 
car owners. Right now his greas- 
ing and winter driving condition- 
ing of cars is keeping him busy. 
Cars sales to date have been 
better than the average. Re- 
conditioned used cars are kept 
across the street ready for 
demonstration. Used car sales 
volume has been good and with 
information spread through the 
neighborhood that Summerlee is 
offering choice jobs he has had 
no difficulty in getting sales. 


Three Salesmen 


Three well known salesmen con- 
stitute his sales force. In his 
shop he has a number of men, 
chosen for their knowledge of all 
makes of cars, because in offer- 
ing service on any make of car 
either in the way of minor ad- 
justments or major repairs, Sum- 
merlee has picked the type of men 
best able to handle any kind of 
a job. On the grease hoists and 
general lubrication work he has 


has joined | 


Summerlee | oral 
Motor Sales. Co, headed by Sidney | 8©™¢T@ 
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Chrysler-Plymouth Offers Neighborhood Sales 


on the order of the one stop 
dealer—super-service type and is 
built around a former gasoline 
and oil dispensing station. It is 
of the new conventional glazed 
tile construction. The layout gives 
ample room for a three car dis- 
play room while the shop is large 
enough to handle six cars for 
heavy work as well as 
accommodate a number of others 
for minor repairs or adjustments. 


The section devoted to oil, 
grease and accessories is complete 
in every respect. From the new 
car display room the salesmen are 
able to keep an eye on the car 
owners who drive in for gasoline 
or oil and the approach to the 
gas pumps gives the car driver 
more than an eyeful of the new 
cars on the floor. The lighting 
equipment of the station has been 
so arranged as to give it a 24-hour 
advertising appeal, Heat from a 
central plant is circulated through 
the station by means of the Mc- 
Cord system of overhead radiators 
with fans. 


A Pioneer 


While Summerlee is a new 
comer in the car and _ service 
merchandizing ranks he is by no 
means new in the automobile 
business. He put in 16 years 
with the Chrysler Corp. at the 
Newcastle, Ind., plant, where, for 
14 years he held the position of 
master mechanic. During the 
last two years he served as plant 
superintendent. Summerlee knows 
the mechanics of a car and be- 
cause of the reputation he has his 
advice on automobile subjects is 
eagerly sought by the car own- 
ers in the neighborhood. 


Early this last summer he was 
attracted by the new type stations 
being put in operation through- 
out the country and his first 
move on his return to Detroit 
was getting into a station which, 
as he says, is the ideal set up for 
a dealer. His choice of the loca- 
tion was based upon the character 
of the neighborhood and the fact 
that it afforded easy access for 
service and conventional gas sta- 
tion operations. He has no in- 
terference from street cars or 
other traffic conditions. Outside 
of the parts needed for Plymouth 
and Chrysler cars he keeps prac- 
tically no others, claiming that 
he can get parts for any make 
of car through the quick service 
now being offered by parts job- 
bers in Detroit. 


Noble Elected 

Charlotte, N. C., Dec. 14.—R. E. 
Noble is the new president of the 
Charlotte Automotive Merchants’ 
Assn., succeeding Fred Anderson. 
Other officers elected were: S. T. 
Atkinson and O. V. Hoke, vice-presi- 
dents; Hunter Marshall, secretary 








followed out the same principles. 
The Summerlee station is more 












The neighborhood sales-service plant of Summerlee Motor Sales is 
said to be the initial entry of any Chrysler dealership into this fast- 
growing field. Sales are reported good. 


Chrysler Joins Parade 


and treasurer. 
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Ohio Prohibits | 
Use of Gas Tax 
For Relief Fund 


New York, Dec. 14.—The Ohio 
Supreme Court has ruled invalid 
a statute diverting a portion of 
the gas tax collections for poor 
relief. In an opinion written by 
Judge Robert N. Wilkin, he stated 
that the state legislature had 
failed to permit poor relief di- 
versions from gasoline taxes when 
it re-enacted the gasoline tax last | 
year. | coming year. 

In 1933 the Ohio legislature re-| 
enacted the gasoline tax law and 
reduced the levy for road pur- 
poses from two cents a gallon to 
1% cents with an additional one- | 































































BY JANUARY IST 


‘The new motor selling set-up is here to stay”’ 





that’s what dealers who have their new Neigh- 


borhood-Feeder Stations in operation, are 
saying. They go further than that. One dealer 
reports 70% more prospects. Another made 
189 car sales during the first nine months of 
1934 and says that only 40 sales could have 
been made by the old method of selling. 

All of these dealers are stressing the impor- 
tance of station design . . . say that 24-HOUR 
3ALES APPEAL is a vital factor in the suc- 
cess of their stations. 

Because Austin has helped so many dealers 
with the designing and building of Modern 
Service Stations, more and more dealers are 
calling in Austin Engineers for consultation. 
They all have the advantage of Austin expe- 
rience which has covered every type of auto- 
motive construction, industrial and com- 
mercial. 

It is largely this experience that makes 
Austin Neighborhood Stations so distinctive 
and modern. Porcelain enamel walls and other 


attractive features make these stations highly 





SERVICE 





Engineers and Builders 
National Headquarters 
16112 Euclid Ave., Cleveland, O. 





UNIFORMITY in the Neighborhood Stations, 
selling your cars is of vital importance. This is one 
reason why the Austin Plan of Promotion can be 
made most profitable to you and to your dealers. 
Why not let us discuss this subject with you? 


James O. Lucas of Ohio ques-| 
| tioned the legality of the law in 
half cent being placed in the| a taxpayers suit and asked an in- | 
liquid fuel tax for schools, but | junction to halt diversion of the | 
no provision was made for relief.| gasoline tax funds. 


OVER 2000 


MODERN NEIGHBORHOOD-FEEDER 
STATIONS WILL BE IN OPERATION 


STATION 


THE AUSTIN COMPANY 





THE 
AUSTIN METHOD 


The Buick “90” for 1935 





Buick again offers the convertible phaeton in the 90 series for the 
There has been little change in the body styles of the 
new line. 


Prices remain the same as during 1934. 





preme Court sustained the ap- 
pellate court order in its finding 
that there was no authority in ex- 
isting law for diversion of these 


The Ohio Su-| funds for relief. 









| 
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colorful, attention compelling. Individual de- 
signs and trade-marks of the car manufacturer, 
oil and gas marketer and dealer are dupli- 
cated. Austin Stations are custom-built yet 
standardized for economy. Costs range from 
$1,000 to $100,000 per station above foun- 
dation. 

Austin Engineers, with offices in principal 
cities, are prepared to apply their complete 
service to your individual problems whether 
you contemplate modernization or the build- 


ing of new stations. Write, wire or phone... 





Offices in Principal Cities 
Detroit, Michigan 
2842 West Grand Blvd. 


In the building of Neighborhood Service Stations, 
Austin is drawing upon its 50-years’ experience in 
the design and construction of complete plants for 
industry. Austin Engineers will gladly discuss any 
plant modernization plans you may contemplate. 






















‘Turret Top’ 
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Fisher Announces All-Steel |Bob Rueschaw 


Roof for 1935 Reo Sales Chief 


(Continued 
above, below, and at the front and 
back,” Fisher declared. 

“The entire front end from the 
instrument panel forward, 


including the corner posts at 


either side of the windshield, is | 


a single steel assembly. There is 
no back panel. The one-piece 
steel roof is brought down to form 
the top of the steel frame around 
the enclosed luggage 
ment opening. The quarter pan- 
els curve around to form the 
sides; the steel floor, with the 
necessary molding, the bottom. 


“Electrically welded into a solid | 
steel unit and reinforced through- | 
out by girder-type bracing, the | 


«component parts of the new body 
jorm a rigid structure, embodying 


the same architectural principles | 


us those employed in the con- 
struction of the gun turret of a 
battleship.” 

Besides affording safety hereto- 
fore unobtainable, Fisher points 
out that the one-piece construc- 
tion of the “turret top” avoids the 
possibility of leaks, and at the 
same time adds to the appear- 
ance of the flowing streamline 
design that will mark the 1935 
models. 

The “turret top” body is in- 
sulated throughout. A layer of 
one-quarter-inch insulating ma- 
terial is secured to the underside 
of the steel roof and other parts 
of the metal sheathing. To seal 
out engine noise and heat, the 
dash is covered with a felt and 
fibre board deadener, while a 
layer of heavy jute covers the 


flooring from front to back. Win- | 


dows and doors are tightly sealed 
to keep out rain and drafts. 
Improvements in the no draft 
ventilation pioneered by Fisher 
Body also have been made. The 
doors of the two- and four-door 
models have been widened. Great- 
er leg and head room likewise is 


provided, and the seats are three | 


inches wider. 


Engineering problems encount- | 
ered in the production of the new | 


body were tremendous, according 
to Fisher. 


and | 


compart- | 


from Page 1) 


Giant presses, some of them 
| capable of exerting a pressure of 
1,950 tons, or 3,900,000 pounds, had 
to be designed and constructed 
especially, for never before in the 
| history of automobile body manu- 
facture has. sheet. steel been 
drawn and formed in such great 
dimensions, he says. These presses 
| weigh 500 tons, stand more than 
four stories high, and utilize dies 
| weighing from 36 to 64 tons. 


'Protest Arbitrary 
Insurance “Risks” 


Boston, Mass., Dec. 14.—Com- 
plaints are pouring into the 
offices of the state board of ap- 


peal on motor vehicle liability 
policies ana bonds, car-owners 
charging that many insurance 


companies are retusing to write 
policies except for risks of their 
own choosing. As liability in- 
surance is compulsory in Mass- 
achusetts, the situation is a seri- 
ous one. 

The law provides that an in- 
surance company, licensed to 
write motor vehicle liability pol- 
icies in Massachusetts, must write 
a policy for every applicant un- 
less it can prove to the satisfac- 
tion of the appeal board that it 
has good reason for refusing. The 
board has scheduled a number of 
hearings at which such cases of 
refusal will be taken up. 


FWD Has New Truck 
In Low Priced Field 


Clintonville, Wis., Dec. 14.-The 
Four Wheel Drive Auto Co. has 
developed a new 1%-ton speed 
truck which they have desig- 
nated as model HS. 

The new model is propelled by 
an 84 horsepower engine which 
develops 155 foot-pounds torque. 
The fundamental principle of 
applying power equally to all 
four wheels, which is used in all 
previous models of the FWD line, 
| is retained in the new models HS. 














1935 
JANUARY 

5-12—New York. Automobile Merchants Assn., 
of New York, Inc., Automobile Show, 
Grand Central Palace. 

6-13—Los Angeles Motor Car Dealers Assn., 
Twenty-second Annual Automobile Show, 
Temporary Auditorium. 

6-12—St. Louis, Mo. The Greater St. Louis 
Automotive Assn., Inc., Annual Auto- 
mobile Show, Mart Bldg. 

6-12—Cincinnati, Ohio. Cincinnati Automo- 
bile Dealers Assn., Automobile Show. 


7—New York. Society of Automotive En- 
gineers, Annual Dinner. 
8-12—Grand Rapids, Mich. Grand Rapids 
Passenger Car Dealers’ Assn. Twenty- 
sixth Annual Automobile Show. Civic 
Auditorium. 
10-12—Washington, D. C. American Engineer- 
ing Council. 
12-19—Buffalo, WN. Y. Buffalo Automotive 


Trade Assn., Thirty-third Annual Au- 


tomobile Show, 106th Armory. 

§2-19—Clevelaad, Ohle, Cleveland Automotive 
Trade Assn., Annual Automobile Show, 
Public Auditorium. 

12-19—Detroit, Mich. Detroit Auto Show Assn., 
Annual Show, Convention Hall. 

12-19—Milwaukee, Wis. Milwaukee Automotive 
Trades, Inc., Annual Automobile Show, 
Milwaukee Auditorium. 

12-19—Toronto, Ont. National Motor Show of 
Canada, Automotive Bldg., Exhibition 
Grounds. 


12-19—Washington, D. C. 
motive Trades Assn., 


Washington Auto- 
Fifteenth Annual 


Automobile Show, Washington Audi- | 
torium. 
14-18—Detroit, Mich. Society of Automotive 


Engineers, Annual Meeting, Book-Cadi)- 
lac Hotel. 


14-19—Brooklyn, N. Y. 
14-19—Newark, N. J. 


Automobile Show. 
Automobile Show. 


14-19—Philadeiphia, Pa. Philadelphia Assn., 
Thirty-fourth Annual Automobile Show, 
Convention Hall. 

14-15—Detroit, Mich. National Automotive 


Dealers Assn., Annual Meeting. 
19-24—Columbus, Ohio. Automobile Show. 
19-25—Baitimore, Md. Automobile Trade Assn. 

of Maryland, Annual Automobile Show, 

Fifth Regiment Armory. 
19-26—Pittsburgh, Pa. Automobile Show. 
19-26—Boston, Mass. Boston Automobile Deal- 

ers Assn., Annual 

Mechanics Bldg. 


Coming Automotive Events | 


Automobile Show. | 








19-26—Hartford, Conn, Hartford Auto Dealers 
Assn., Annual Automobile Show, State 
Armory. 

19-26—San Francisco, Calif. Motor Car Deal- 
ers Assn. of San Francisco, Nineteenth 
Annual Pacific Automobile Show, Civic 
Auditorium. 


19-26—Syracuse, N. Y. Syracuse Automobile 
Dealers’ Assn. Annual Automobile Show, 
Armory. 

20-26—Nashville, Tenn. National Automobile 
Trades Assn. 

21-26—Rochester, N. Y. Annual Automobile 


Shew, Edgerton Park. 
22-25—Washington, D. C. 
builders’ Assn. 
26-Feb. 2—Chicago, J, Chicago Automobile 
Trade Assn., Automobile Show, Coli- 
seum. 

26-Feb. 2—Montreal, Can. 
Show of Eastern Canada. 
Bldg. 

28-Feb. 2—Springfeld, Mass. Springfield Auto- 
motive Dealers’ Assn., Annual Automo- 
bile Show, Municipal Auditorium. 


American Road- 


National Motor 
Sun Life 


28—Springfield, Mass. Automobile Show, 
Municipal Auditorium. 

29—Chicago, Iii. Automotive Parts and 
Equipment Manufacturers, Inc., Annual 
Meeting. 

FEBRUARY 

3-6—Birmingham, Ala. Birmingham Auto 
Show 

3-9—Omaha, Neb. Automobile Show. 


9-16—Kansas City, Mo. Kansas City Motor 
Car Dealers Assn., Annual Automobile 
Show, American Royal Bldg. 


10-16—Louisville, Ky. Louisville Trade Assn. 
Annual Motor Show. Armory. 
10-23—Denver, Col. Denver Automobile Dealers 


Assn., Annual Automobile Show, Muni- 
cipal Auditorium. 

18-23—Bethlehem, Pa. Bethlehem Auto Trades 
Assn., Automobile Show, Coliseum. 

23-26—Dallas, Texas. Dallas Automobile Show. 


23-27—Evansville, Ind. Automobile Show. 


| MARCH 


9-16—Minneapolis, Minn. Minneapolis Auto 
Trade Assn., Northwest Automobile 
Show. Minneapolis Auditorium. 

15-24—Geneva, Switzerland. Twelfth Interna- 
tional Automobile Show, Palais des 
Expositions. 

16-23—Mankato, Minn. 


Mankato Auto Dealers 





Assn., Annual Automobile Show, Ar- 
mory. 
17-19—New Orleans, La. Automobile Show, 
auspices Times - Picayune Municipal 
Auditorium. 
APRIL 
22—New York, N. Y. American Chemical 


Society, Semi-annua) Meeting. 


| 
| 


Dies in Minnesota 





Lansing, Dec. 14.—Robert C. 
Rueschaw, 66, pioneer of the au- 
tomotive industry and for years 
sales manager 
of Reo Motor 


Mayo 
Rochester, 
Minn., Dec. 9, 
after being in ill 
health for sev- 
eral months. 
Rueschaw rose 
from a boyhood 
spent inthe 










% ei 


R. C. Rueschaw Chicago through 
the ranks of 
harness maker, office boy in a 
baby buggy company, and sales- 
man for a bicycle company to be 
one of the first automobile sales- 
men. In 1904 he became sales- 
manager of Reo Motor Car Co., 
a position he held continuously 





a tittle bir 





Car Co., died in | 
Hospital, | 
| special 


backstreets of | 





until 1917, when he left for two 
years to reorganize the sales di- 
vision of Mitchell Motors of Ra- 
cine, Wis. He returned to Reo 
in 1919 and was again active hecd 
of sales until he retired in 1926. 
“Bob,” as his associates affec- 
tionately called him, was a di- 
rector of the Novo Engine Co. 
and of the American State Bank. 


Denver Dealers Oppose 


Proposed Sales Tax 
Denver, Colo., Dec. 14.—At a 
meeting this week of 
members of the Colorado legisla- 
ture to discuss plans for the com- 
ing general assembly to convene 
in January the question of taxa- 
tion had an important place. Ac- 
cording to Gov. Ed C. Johnson 
this question will be the biggest 
one in the coming legislature. A 
general sales tax is being advo- 
cated. 

The Denver Automobile Dealers 
Assn. have gone on record as be- 
ing not in favor of a sales tax. 
At the special legislature’s meet- 
ing it was advocated that auto- 
mobile taxes be collected at the 
time of the issuing of a license. 








P 
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Evans Motors 
To Sell Willys 


Cars Next Year 


New Orleans, La., Dec. 14.— 
A. Nastasi, general manager of 
Evans Motors, reports that ar- 
rangements have been completed 
by the Evans companies and as- 
sociated dealers to sell Willys 
passenger cars and trucks during 
1935 in all the territory south of 
the Ohio river and east of the 
Rocky mountains. Willys sales 
to Cuba and the West Indies, in 
addition, will be handled through 
the Evans export department, he 
claims. 

“With the addition of com- 
mercial models to the Willys line, 
we expect to double our business 
on these cars in 1930.” 

Nastasi said that Evans Mo- 
tors has enjoyed a sizable in- 
crease in business in the past 
year. “The Evans companies 
have sold over 10,000 cars in 
1934,” he said, “many of them 
being new Willys medels.” 








Wiser BIRD! He knew what he was 
talking about. Oldsmobile has plans for 1935 
that will outshine even the great Oldsmobile 


record of doubling sales in 1934. You can 


“get in” if you want to. Just clip, fill out, 


and mail the coupon. Confidential, of course, 


on our part as well as yours. 


D. E. RALSTON, 


Vice President and Genera/ Sales Manager, 


Olds Motor Works, Lansing, Michigan 


Dear Mr. Ralston: 
I’ve heard some interesting rumors about Oldsmobile’s product plans and 
sales plans for 1935. Confidentially, what’s the “low-down”? 


Name 


Address 


— nem ayer 


a 


a OED aT 














20 


AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 15, 1934 








Sloan Gives 


For Promoting Recovery 


Formula 


(Continued from Page 3) 


to the museum of economic mon- 
strosities the theory of scarcity as 


recovery. 


the wage scale is both unsound 
and uneconomic, and in order not 


to prejudice the discussion, I want | 
| dustry and trade. 


to again say, that I am directing 
my remarks solely to the 
vancement of the well-being, so- 
cially and economically, of the 
American worker. First, we look 
uopn the wage scale, when estab- 
lished usually under the condi- 
tions of prosperous times, as sa- 
cred—something not to be dis- 
turbed for patriotic reasons, ir- 
respective of conditions. That is 
wrong. Secondly, sometimes the | 
wage scale is established as a 
result not of free bargaining be- 
tween the employer and the em- 
ploye, but under circumstances in 
which force, too frequently, is a 
dominating factor. That is wrong. 
Thirdly, there has recently been 
injected into the picture the po- 
litical consideration. That is 
worse than wrong. As a matter | 
of fact, the wage scale is an eco- 
nomic question, and in recogniz- 
ing it as an economic question, 
and dealing with it as such, to 
that degree do we promote the 
social and economic position of 
the American worker. High 
wages are a corollary of prosper- 
ity. High wages do not create 


ad- | 


| character, 


;}ery fundamental standpoint, 





prosperity—neither do high wages 
of themselves accelerate recovery | 
from depression. An_ inflexible 
wage scale freezes the process of | 
recovery. The best wage scale is 
that which permits the fullest 
productivity; the maximum num- 
ber of jobs; the largest total of | 
wage payments. A wage level 
lower than that may mean the 
unjustifiable exploitation of the | 
worker. A level higher than that 
tends to throttle down the indus- 


trial machine—fewer jobs, more | 
unemployment. A fundamental | 
point, almost universally over- 


looked, is that the price at which 
a worker can sell his labor is 
limited to the price that some 
employer can afford to pay. 


Minimum Wages 

“The theory of the minimum 
wage appears to be accepted as a 
desirable factor in our economic 
set up and in its broader aspect 
there is much to justify its adop- 
tion. To my mind, its desirability 
is predicated upon the intelligence 
with which we deal with it. 


“There is no problem in which, 
at the moment, greater confusion 
and misunderstanding exists than 
that which I should like to refer 
to as the human relationships of 
industry or the relationship of 
the employer with the employe. 
Superimposed on the problem as 
it has existed from the very be- 
ginning of industry, is the added | 
complication recently injected into | 
the picture through the National 
Industrial Recovery Act. We can 
look at the question from two 
standpoints; either from the | 
broad standpoint of social policy | 
and equity to the worker, as a | 
vital part of the economic ma- | 
chine, and having fully in mind 
our objective to advance the so- | 
cial and economic well-being of | 
that worker; or we can look at it | 
from the standpoint of the prac- | 
tical facts as they exist at the 
moment, in a world influenced by 
individual aspirations and preju- | 
diced by the selfishness of indi- 
vidual interests. 


“Dealing with the first phase of 
the question, let me most ear- 
nestly point out that, from the 
fundamental standpoint of our 
formula—the lowest cost of goods 
and services—looking toward the 
achievement of our objective, 
there is nothing more important 
than the establishment and main- 
tenance of an effective working 
relationship between employer 
and employe, in which the rights 
and interests of each may be mu- 
tually understood and kept in 
equitable adjustment. All indus- | 
try is dependent upon the ability | 





| Works Council Plan. 


of the consumer to buy. The 


time has long since passed when | 
a factor in promoting industrial|the few can consume the produc- | 
ition of the many. 

“T am convinced that our usual | 
approach to the determination of | 


Wage earners 


and salaried employes represent 
the great mass of consumers 
whose buying power rests upon 


the wages and salaries they re- 


| ceive from the productivity of in- | 
There is a di- | 


rect relationship between business 
in general and workers in general, 


|}as consumers of industry’s pro- 


ducts. Unfortunately, many ap- 
parent conflicts arise, but, fortu- 
nately, and I say this most sin- 


cerely, analysis demonstrates that | 
| of the 
a lack | 


by far the great majority of those 
conflicts are traceable to 
of mutual understanding, or a 
lack of appreciation of the facts, 
or too short-sighted viewpoint on 
one side or the other. In most 
part, they are psychological 
and trivial so far 
their economic significance is con- 
cerned. Progress in this impor- 
tant relationship can only 


ened employers and enlightened 
employes realize that they have a 


|community of interest and that 
interest dictates | 


community of 
the wisdom of maintaining the 
highest possible degree of co-op- 
eration and the most harmonious 
of relationships. 


Works Councils 
“T am convinced that from ev- 
the 
em- 


real interests of both the 


ployer and the employe can best | 
| be 


through what is 
to be the 
An impor- 
objective 


promoted 
generally understood 


tant step toward our 


lies in that solution of the prob- | 
It can not be denied that | 
the great majority of problems in | 
| which the employer and the em- | 
| every part of the production ma- | endeavor 
| chine, and over which problem | well. 
industry, as a producer of goods | dicated in the first part of our 
and services, has relatively little | 


lem. 


ploye are vitally concerned re- 
volve around the specific condi- 


{tions of individual employer-em- 
ability | 


Our 
intelligently with 


ploye relationships. 


to deal any 


| question is importantly enhanced 


by intimate and complete know!]- 











again 


this 


year-- 


strumentality 


| the 


be | 
made to the extent that enlight- | 


edge of all the elements involved. 
I am convinced that the real an- 
swer to the question is, as I have 
stated, the Works Council Plan. 


“Let us consider the alternate 
phase of this question, It is only 
equitable that we should do so, 
without prejudice and with an 
open mind. Will the social and 
economic welfare of the American 
worker—our objective—be further 
enhanced if we adopt, as an in- 
of employer-em- 

relationships, in place of 
Works Council, a national 
organization—an outside interest 
"3 against an tc 


ploye 


inside interest? 
the answer is ‘yes,’ then that is 
the route we should follow. 1 
have already pointed out the fact 
that employer-employe relation- 


ships are individual in character | 


not national in scope. If we 


follow the outside route, there is| 


only one result the domination 
American worker. He is 
no longer free and independent. 
He will be compelled to pay a 
price for his job. 
Union implies the 


closed shop. 


|The closed shop is an agreement 
in 
as | 


to employ exclusively the mem- 
bers of a particular union. There 
will be entirely ignored the princ- 
iple that ‘collective responsibility’ 
is an essential corollary of ‘col- 
lective representation.’ I 


course of procedure, 


Permanent Plans 
“I wish that time permitted the 


| discussion of many of the other 


vital problems involved in this 
particular phase of industry, such 


as old age pension; the decentral- | 





A National | 


am |} 
| entirely out of sympathy with the 
principles and implications of this | 
| economic question, to pass upon 
| that question without a complete 
| discussion, 








sive degree, as are other indus- 
tries. During the past year, in 
accordance with a committment 
which the automotive industry 
made with the National Industrial 
Recovery Administration, an in- 
tensive study has been under way 
by the industry, founded upon a 
firm determination to make such 
contribution as is in its power, 
toward greater security for the 
worker; greater continuity of em- 
ployment; hence increased yearly 
earnings, and a greater spread 
between income and the cost of 
the necessities of life, as pre- 
scribed by our formula. It is to 
be hoped that definite conclusions 
with respect to possible progress 
toward this objective, will soon be 
forthcoming. 
Price Fixing 

“A few words about the ques- 
tion of the price of industry’s 
products. There has been much 
discussion with respect to the 
economic justification of the fix- 
ing of industrial prices. Many 
industries, through the _ instru- 
mentality of the so-called ‘codes’ 
have developed formulas which, 
striped of all verbiage, result in 
nothing more nor less than the 
suspension, in whole or in part, 
of the effects of competition, 
hence a higher price for goods 
and services. 


“It would be most 
such a_ tremendously 


unfair to 
important 


preceded by a pro- 
found study of all the factors 
involved, particularly giving 
weight to the radically different 
circumstances which exist in the 
numerous branches of industry 


ization of industry; unemploy- 

ment insurance, involving the| which comprise our complicated 
importance of continuity of em-| economic structure. However all 
ployment as effecting the effici-| this may be, out of this highly 
ency of the industrial machine,| involved picture one principle 
as well as the welfare of the| arises, which, to my mind, over- 
workers, but it is impossible. I| shadows all else in importance. 


might say, however, that involved | This principle is not limited to 
in the last named problem is the| the application of the question to 
very difficult influence of the sea-| industry as a producer of goods, 


sonal demand which 


affects, | 


but applies equally well through- 


directly or indirectly, practically | out our whole structure of useful 


influence. The automotive indus- 
try is involved in this question, 
although not to the same inten- 





goods and services as 
This principle is clearly in- 


formula which implies, that how- 
ever the price level of our goods 
and services may be established, 
whether through the influence of 








uncontrolled competition or as 
uncontrolled competition may 
be modified in the interest of our 
national economy as a whole, it 
is vitally essential that the price 
level be established on the basis 
of the most economic set-up, and 
this means the most economic 
set-up not only within any par- 
ticular industry, but the most 
economic set-up within all com- 
peting industries. Only by so do- 
ing can we bring our goods and 
services within the reach of the 
greatest number of buyers. Only 
by so doing can we promote in 
the highest degree the social and 
economic welfare of the great 
mass of American workers. 


“Examination of many of our 
codes indicates that other con- 
siderations have taken preced- 
ence to that of the lowest cost. 
We have given too much consid- 
eration to what already exists. 
We have been looking backward 
rather than forward. We have 
penalized all for the benefit of 
the few. 

Hits Tax Burden 

“I am concerned, as you must 
be, as to the increasing burdens 
that industry is being called upon 
to carry. It seems hardly neces- 
sary to point out, but the fact 
is too frequently overlooked, that 
industry alone creates wealth; 
that Government through taxa- 
tion and by borrowing consumes 
wealth either already created or 
to be created in the future. The 
more the Government consumes, 
the greater the burden thrown 
on industry. The greater that 
burden the more we limit its 
ability to contribute to the social 
advancement of our people. Too 
little consideration is given 
to the economic consequences of 
the continually added burden be- 
ing placed upon our industrial 
machine. If we are to be guided 
by the thinking of the moment, 
we reach the conclusion that the 
problem is not to determine what 
burden industry should carry in 
the interest of all concerned and 
in harmony with the objective 
for which we are struggling, but, 
on the contrary, we are appar- 
ently trying to think of all pos- 
sible things with which we might 
burden industry, particularly in a 
time when industrial recovery is 
so essential.” 
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1935 SHOW EDITIONS WILL BE DATED 


NEW YORK-—Jan. 5, 7, 8 and 9 
DET RO LI T—Jan. 12, 14, 15 and 16 
CHICA G6 O—Jan. 26, 28, 29 and 30 


Wire or telephone Reservations to any Automotive Daily News Office at our expense for these 
Show numbers. DETROIT, New Center Bldg.. Trinity 2-3500; NEW YORK, Edward Kruspak, 
545 Fifth Avenue, Murray Hill 6-0104; CHICAGO, William R. Cotton, 400 N. Michigan 
Avenue, Superior 7035. 






Detroit, Dec. 14—A new car | 
service department to insure the | 
uniform inspection, conditioning | 
and servicing of all 1935 De Soto | 
and Chrysler cars, was announced | 
this week by D. A. Wallace, vice | 
president of the Chrysler Motors | 
Corp. 


In the past, new cars were 
Shipped to dealers after a gen- 
eral inspection at the factory. As | 
the dealers conditioned and serv- 
iced them, there often was a vari- | 
ance in service from the ideal 
procedure outlined by factory en- 
gineers. Now every car delivered | 
will be 100 per cent ready for use, | 
it is understood. 

122 Service Operations 

The new department occupies | 
one of the De Soto-Chrysler fac- | 
tory buildings. New cars pass 


| 
| 
| 


ped to dealers. 
Under the new procedure, cars 


driven off the final assembly lines | mandatory for every new and 


are taken to a depot warehouse 
and held there until all models 
are available for an 
shipment to a dealer. 


| Jan. 1 were made at the opening 


15 
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F actory Service On All New Cars Is Inaugurated 
De Soto, Chrysler Seek . 


Uniform Conditioning 


© 





Win, Group 
Urges Changes 
In License Law 


Minneapolis, Minn., Dec. 14 
Recommendations that automo- 
bile licenses fees be paid by Oct. 
1 of the preceding year and that | 
plates be displayed not later than | 


| 


| Fe; V. T. McCrory, Clovis; 
| ald Dyr, Roswell; 


session of the Minnesota Motor | 
Trades Assn. at the Hotel Radis- | F 


son. 
The present law does not re- | 
quire payment of fees until Feb. | 
of the license year and the 
time limit for the display of old 


plates is left to the judgment of | 


| 


| pes ffi 
through 122 different operations | ?° a | 


and checks before they are ship- | 


The motor vehicle dealers also | 


opposed any increase in license | 


| fees and requested that the legis- | 


| used 


individual | 
Then, they | 


are driven to the new-car service. | 


Expert mechanics, 
the factory, inspect every detail 
of the cars, it 
gine, transmission, starter, gen- 
erator, speedometer, distributor, 
timing and shackles are carefully 
checked in the first operations. 
The engine is cleaned by pressure 
washers. Oils and greases are 
drained out of the engine, differ- 
ential and _ transmission, 
are later re-filled with new oils 
and greases. Wiring, oil lines and 


trained at | 


| About 


is said. The en-/ in attendance with more expected 


lature meeting in January make it | 


automobile dealer to be li- | 
censed. 

The recommendations were)! 
made at the opening of the two | 


| day convention by Arnon N. Ben- | 


secretary of the association. 
500 Minnesota dealers were 


son, 


| Wednesday when the automobile 


code will be discussed by state 


|and national authorities. 


which | 


gas connections are thoroughly | 


inspected. 

Next comes the water test. The 
mechanics spray water, under 
high pressure, against the top and 
sides of the car to make sure 
that there are no leaks in the 
roof, windshields, doors and win- 
dows. Then, the cars are driven 
over pits, where all body bolts are 
tightened by hand. 

Seek Body Defects 

The radiator is filled with a} 
winter solution, which is permit- 
ted to circulate through the en- | 
gine block. Radiator and hose 
connections are checked for leaks. 
The tire pressure is inspected and 
wheel bearings and brakes are 
carefully checked. The _ entire 
steering mechanism is checked as 
to turning radius and _ toe-in. 
Headlights are focused. 

Finally, the cars are polished 
with high-cycle electric polishers, | 
intended to bring out any defects | 
in finish. The interior is cleaned 
with vacuum cleaners and all | 
mouldings and interior trim are 
checked. 

With the new department in 
operation, about the only respon- | 
sibility of the dealer upon deliver- 
ing a new car is to see that there 
is oil in the crankcase and water 
or non-freeze in the radiator. All 
other conditioning operations are ' 
taken care of at the factory. 


W. W. Wallwork, Moorhead, 
succeeded C. L. Holt, Minneapolis, | 
as president in the election of 
officers. 


MeCormick, Searratt 
Are Promoted by HIC. 
Chicago, Dec. 14.—The board of | 
directors of the International | 
Harvester Co. has elected Fowler 
McCormick vice - president in 
charge of foreign sales. McCor- 
mick joined the company 10 years 
ago, starting in the manufactur- 
ing department. He later was 
transferred to the sales depart- 
ment. 


F. McCormick A. WwW. Scarratt 





Announcement has also been 
made of the appointment of A. 
W. Scarratt, former chief engi- 
neer in charge of motor truck en- | 
gineering, to the post of chief | 
engineer in charge of all the com- 
pany’s automotive engineering 
activities. Besides supervising 


| engineering development of motor | 


trucks, Scarratt will have charge | 
of similar work on McCormick- 
Deering tractors and stationary | 


and portable power plants. 


Hudson Custom Club Sedan 


The Hudson eight cylinder custom club sedan is mounted on a 124 


inch wheelbase with 113 hp engine. 


state, for six passengers in the car. 


There is ample room, the makers 
A built-in trunk is also 





available on this model. 


| covery Administration. 


'Deming; E. H. 





Dealer Code Groups | hamton; Arnold W. Chapin, Syra-| County Dealer Group 
cuse; C. L. Cool, Rochester; | ‘ 
Win NRA Approval George H. Russell, Massena, and | Honor D. A. Baldwin 
Middletown, Conn., Dec. 14. - 


Washington, Dec. 14. Approval | Walter R, Schiller, Utica. 
of the members of three State ad-| Delaware: J. F. Porter, A. T.| | Dayton A. Baldwin, head of the 
visory committees of the motor| Richardson and H. P. Boggs,| Baidwin Repair Co., this city, 
vehicle retailing trade have been| Wilmington; G. M. Haney and A.| Chevrolet and General Motors 
announced by the National Re- | F. Fader, Newark; A. A. Davis | truck dealership, and  newly- 
They are: | and Chas. Matthews, Dover John | elected president of the Connecti- 

cut Automotive Trades Assn., was 


New Mexico: C. C. Bassett, | Fisher, Milton, and L. B., Hurley, 
| given a testimonial dinner Dec. 


Leupold, Belen; | Seaford. 

Gallup; J. A. Wik- | i | 4 by the Middlesex County Auto- 
G. Houk, Santa New Club Home | motive Trades Division of the 
Don- | Chicago, Dec. 14.—Carl A. Barrett, | Middletown C. of C. 

Carl Johnson, | president of the Illinois Automobile} Ejnar Jackson was general 
Albu- | Club, today announced plans of that | chairman. Speakers included 
institution to erect its new club! Freq Colson, Middletown; Lyman 


New York: C. H. Touhey, Al- | —" oo = ene H. Johnson, New Haven; Arthur 
© Saitek : ; act | A. Nielsen, Hartford, state code 


bany; J. M. Freed, Schenectady; Assn. of Illinois at the southwest | hea 
J. LeRoy Justice, Buffalo; L. D.! corner of Michigan avenue and 24th| @4ministrator, and Carl R. Lane, 
state association manager. 


E. Menepace, 
off, Raton; C. 


Roswell; C. H. Fulwiler, 


| querque. 





Clute, Elmira; E. D. Deane, Bing: | street. 








The New Work Times 


announces the appointment 
of 


JOHN B.WOODWARD, Inc 


as Advertising Representatives 





in the Mid-West ‘Territory 


effective immediately 





400 NORTH MICHIGAN AVE., CHICAGO 


NEW CENTER BUILDING, DETROIT 








-& 


a 


EL MN ge, hy lee ELLE LAA 














AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 15, 1934 


Engine Moved 6% Forward on °35 F ord Trucks 


Front Spring is Mounted 


4 in 


Front of the Axle 


(Continued from 


Page 1) 


front-end appearance, a new cab| The front spring is longer, with 


design and wider 


fenders with large skirted aprons. 
is available in two 
and 157 inches, 


The truck 
wheelbases, 131% 
and the following types: 

131%-inch chassis—panel, 


auxiliary springs for tractor use. 
157-inch chassis-——-platform and 
stake. 

The “double-duty” designation, 
it was explained, is based on the 
truck’s 
fast delivery, as well as power 
and ruggedness for heavy duty 
hauling. 

The additional room on the 


truck chassis has been obtained | 


by moving the engine forward, 
increasing the distance from the 
back of the cab te the centerline 
of the rear axle by 6% inches. | 
This moved the load center for- 
ward so that more of the load is 
now carried on the front axle. 


New Front End Treatment 





The front spring on the Ford truck has been moved four inches for- 
The engine has been moved forward slightly | 


The construction reduces the body over-hang, and | ’ 
| working on a bill for the consid- 


ward of the front axle. 
over 8% inches. 


permits a more ideal distribution of the load. 


This distribution of the 
gives increased brake effective- 
ness and more uniform tire and 
brake wear, also allowing more 
acute angle turns with full-width 
semi-trailer, and reducing the 
body overhang. 


A high-efficiency cooling sys- 
tem, including a wider radiator 
with 15 per cent greater cooling 
area, is a new feature. It in- 
cludes larger water pump im- 
pellers and a six-blade 15%-inch 
fan. Water jackets extend the 


plat- 
form, stake, hydraulic dump, cab | tinued. 
and chassis with dual wheels and | 


full length of the cylinder walls | 
and along the upper crankcase | 


walls, keeping both the engine 


and the oil in the crankcase at | 


efficient operating temperatures. 


The new heavy-duty truck-type 
clutch is built for longer life and 
smoother engagement. The pedal 
pressure at idling speeds is re- 
duced. Centrifugal force devel- 
oped by means of weights at the 
outer ends of the clutch release 
levers is applied as the engine 


speed increases to insure maxi- | 


mum resistance to slippage. 


The clutch diameter has been ' 


increased to .11 inches, giving 
more than 123 square inches of 
frictional surface. Its design has 
been simplified with fewer work- 
ing parts, and the clutch is ven- 
tilated for cooler operation. 


7 | 
Brake drums are cast alloy iron 


with integral cooling ribs and an 
extra large reinforcing rib to pre- | 
vent distortion. The brake shoe | 
pressure is more evenly distri- | 
buted by a newly-designed and 
simpler internal mechanism, The | 
brakes are designed to require | 
less frequent adjustment. 


Steering stability and 
ease have been improved by | 


mounting the front spring four | approximately 15 per cent more cooling area. 


inches ahead of the front axle. | 


ability to give speed for | 


i adjustable driver’s seat is of the 


load _ tilting-back type with comfortable | 
| mattress-top seat cushions. 


|er’s seat doing away with any 


and deeper | shackles closer to the wheels. Oil- | 
shackle bearings are pro-| 


less 
vided. The front axle is heavier. 
| The full-floating rear axle, in 
| which the load is carried on the 
| reinforced axle housing, 
All driving and braking 
stresses are transmitted directly 


| torque tube and radius rods. 
| Freely-shackled 

| four widely separated points, re- 
sulting in a material reduction in 
frame flexure and body weave, it 


loads, are available upon order. 


The steering gear 
“worm and sector” type, with 17 
to one ratio for easy handling. 

The new coupe-type cab is of 
welded all-steel construction, and | 
is designed to give the driver 





passenger car comfort. The new 


is con-| 


to the frame through the full | 


semi-elliptic | 
| rear springs support the frame at | 


is stated. Auxiliary springs, rec- | 
|ommended for unusually heavy | 


is of the} 








The 
seat width has been increased to 
48% inches. 

The new 18-gallon gasoline tank 
is filled from the side of the driv- 


need for the driver to lift the 
seat. The cab interior is lined 
with durable material in a pebble- 
grain finish. Roof and dash are | 
insulated. Safety glass is stand- | 
ard equipment in all windows, 
doors and windshield. 


Baked enamel finish, with 





| Hotel, 





matching fender colors, is pro- 
vided on all types. 


The new triple ventilation sys- | 


© 


F sed Offers New V8 Teak in 1935 





The new Ford trucks are designed to give better load distribution, easier control, greater engine effi- 


ciency, and added comfort for the driver. 


Abo ve is shown the 157-inch heavy duty state truck. 








tem includes clear vision ventila- 
tion in the door windows, a wind- 
shield opened by a single center 
control, and a screened cowl ven- 


| tilator. 


Rolled edges reinforce the deep- 
skirted fenders and provide a 
drain trough for water thrown up 
by the tires, preventing excessive 
splashing of the body. 

The speedometer, ammeter and 
fuel gauge are grouped at the left 
side and directly in front of the 
driver. A dispatch box is placed 
at the right side of the instru- 
ment panel. 


Utah Group Sets 


Convention Date 


Salt Lake City, Dec. 14.—The 
annual convention of the Utah 
State Automobile Dealers’ Assn. 
will be held at the Newhouse 
Dec. 19, President H. Barr 
Carlisle, presiding. 

Jack Frost will represent F. W. 


| A. Vesper of the N. A. D. A. 


The legislative committee is 
eration of the state legislature, 
which meets in January, which 
would provide a better title for 
the purchaser of an automobile. 
At present the State does not 
guarantee the title even though 
one has paid the fee and complied 
with all requirements of the law. 
“Some cars cost more than a 
home, but you can get a guaran- 
teed title to a home,” said Carl 
L. Snow, secretary of the asso- 
ciation. “The purchaser of a car 
should also be given a guaran- 
teed title.” The proposed law 
would make the State liable if 


| the title proves defective after it 


has declared it to be genuine. 


New Cooling System 


proved, the makers state. 





riding | The entire cooling system of the new Ford truck line has been im- 
The radiator is 2% inches wider, adding 


See Pontiac Models 
Minneapolis, Minn., Dee. 14. 
L. H. Kurtz, J. M. Taylor and E. M 
Taber, zone manager, assistant zone 
manager and manager of parts and 
service, respectively, for the Pontiac 
Motor Co. in Minneapolis territory 
joined in a “sight seeing” trip to 
Pontiac, Detroit and Milford where 
they inspected the new Pontiac au- 
tomobiles. 


,— 


eee eee ee 


The new directed-flow crankcase 
| ventilation system of the engine 
of the Ford V-8 truck for 1935. 
| Air is circulated under directed 
flow through crankcase and valve 
compartment to carry away va- 
pors and fumes before they can 
condense and dilute the oil. A 
screened air scoop takes the place 
of the oil filler cap. The fan forces 
air into this scoop and down into 
the crankcase, then up through 
openings into the valve chamber 








Carburetion Clinic 
Held in Minneapolis 
Minneapolis, Minn., Dec. 14. 
A. H. Winkler of South Bend, 
Ind., motor fuels technician, is 
conducting two special clinics and 
open forums on present day car- 
buretion and motor troubles in 
the auditorium of the Dunwoody 
Institute here. The clinics were 
held Monday and Tuesday. The 
clinics were held for men con- 
nected with garages, service sta- 

tions and fleet operators. 
Winkle is with the Bendix 
| Stromberg Carburetor Co, and the 








clinics here were sponsored by 
that company and the Carbure- 





Radiator capacity has 


been increased to 6% gallons. 








tor, Brake and Electric Co. of 
| Minneapolis. 





Winfield Named 
Cincinnati, O., Dec. 14—Fred S. 
Winfield has joined the field staff 


of Aluminum Industries, Ince., as 
sales engineer. Winfield will have 
headquarters at Detroit, as assist- 


ant to B. J. Plumley, district man- 
ager, and will contact automotive 
and industrial organizations in De- 
troit and Michigan. 


New Ventilation System 


ps 


\ 


ANY 


and forward to an outlet at the 
front, through which the vapors 
pass to the outside. 
The amount of air forced in is 
automatically regulated because 
of the shape and location of the 
scoop. Water vapor, moisture 
from condensation, acid fumes 
and vapors containing “heavy 
ends” of the fuel are forced out 
of the crankcase before they can 
cause dilution, form sludge or 
corrode the metal. 


Dealer Group Pledges 

1935 Code Compliance 

Green Bay, Wis., Dec. 14. 
James Stathas was elected presi- 
dent of the Brown County Auto- 
motive Assn. at the annual meet- 
ing of all city and county dealers 
held here Dec, 5. Other officers 
elected are Joseph Van Drisse, 
vice-president, and Elmer Stone, 
secretary-treasurer. 

The organization went on 
record as unanimously endorsing 
the retail automotive code and 


pledged itself to full compliance 
during 1935. The automotive code 
case, scheduled for hearing Dec. 
7 by the state supreme court, was 
postponed because of the death 
of Justice Theodore G. Lewis. 


Detroit, Dec. 14.—The existence 
of a unique honorary organization 
within the Chevrolet Motor Co. 
and the General 
Motors family 
was revealed 
during the 
Chevrolet sales 
convention in 
the announce- 
ment that the 
All - America 
Selling Team 
Assn. had elect- 
ed 50 additional 
members, 
headed by R. H. 
Grant, vice- 
president in charge of sales of the 
General Motors Corp., “for out- 
standing salesmanship during 
1934.” 

W. E. Holler, general sales man- 


R. H. Grant 


ager of Chevrolet, explained that | 


the All-America Assn. was founded 
a year ago and named as its first 
elected members W. S. Knudsen, 


executive vice-president of Gen- | 
and M. E.| 


eral Motors Corp., 
Coyle, president of Chevrolet. 


The association is chartered un- | 
der the laws of Michigan as a| 
its | 


non-profit corporation, and 
certificates, emblems, and pro- 
cedure are copyrighted and pat- 
ented. 
three-fold purpose, set forth as 
follows in the articles of incor- 
poration and the by-laws: 

1—To promote and foster the 
principles of good salesmanship, 
both wholesale and retail, in the 
United States. 
good fellowship 
additional incentive among mem- 
bers. 3—To reward distinguished 
achievement in the field of sales- 
manship. 


Officers of the association are: | 
H. B. | 
Hatch, vice-president; Felix Doran | 
jr., vice-president; C. P. Fisken, | 
secretary; M. D. Douglas, treas- | 


W. E. Holler, president; 


urer. (All officials of Chevrolet.) 
The board of directors consists of 


the principal regional sales execu- | 
tives operating in all parts of the | 


country. 
“The All-America Selling Team 
Assn. was formed with the sole 


Go 


New 
Herald 








The organization has a| 


2—To promote | 
and to provide | 
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Chevrolet All-American 
Selling Team Association 


| purpose of honoring outstanding 


pee iedlnngee edgar Serr egeer eae Pir | several months refinery technolog- 


|}announcing the election of this 
year’s new members. 


“Tt is our intention to make the 


in scope, and as our membership 
grows, to hold occasional meet- 
ings of all members 
additional memberships will be 
issued and frank discussions of 
selling problems and methods will 
be brought up. 


“Membership is awarded to Mr. 
Grant for his untiring efforts in 
furthering the 
| Motors products and for the ex- 
cellence of the many aggressive 


| selling and merchandising policies | 


inaugurated by him during 1934, 
|as well as during the many years 
|he has been with General Motors 
| Corp.” 

Membership 
|gold footballs were 


certificates and 


sale of General est 


| All-America Selling Team national | 


Gulf Announces |Detroit Looks Forward 
To Best Year Since 1929 


New Balanced 
Type Motor Fuel 


New York, Dec. 14.—For the past 


| ists of the Gulf Refining Co. have 


been striving to produce a motor 
fuel that would combine quick 
starting, rapid warming, high 


| octane rating, and rapid accelera- 
| tion. 


at which | 


| of the 


| (Aviation Grade). 


Now, according to the officials 
company, such a fuel has 
been produced, to be marketed 
under the name of No-Nox Ethy! 
This new fuel, 
the company claims, will give 
extra quick starting in the cold- 
weather. In addition, they 


state, the product retains the 


| quality of high mileage, particu- 


larly for city driving. 

Rapid acceleration, too, is 
claimed for the new product by 
refining the fuel so that it has a 
volitility high enough for rapid 


}and even carburetion. 


awarded to} 


| Mr. Grant, to Mr. Doran and Mr. | 


|Hatch, assistant general sales 
managers of Chevrolet, and to the 
|; nine regional and 43 zone man- 
|agers of the company. 


Alabama Dealers Join 
“On to Detroit’? Move 


PS).—At least 100 delegates from 


Alabama will attend the National | 


| Automobile Dealers Assn. conven- 
| tion in Detroit Jan, 14-15, 
ing to 
of the state advisory committee 
of the motor vehicle code. 


Vaughn has appointed 


tc work for a large attendance. 


Jarvis Employment Up 
Grand Rapids, Mich., Dec. 
Employment at W. B. Jarvis 
manufacturers of automobile 
ware for a number of major 
| companies, was expected to 
| its all-time peak next week, 
1,300 men employed. Last minute 
rush for equipment to be used in 
| 1935 models was given as the reason 
| for the doubling of employment. 
Ordinarily, only 300 men are em- 
ployed at the plant. 


Co., 


auto 


The 


York 
Tribune 


announces the appointment of 


GUY S. OSBORN, 
SCOLARO and 
MEEKER, INC. 


as advertising representatives in the 
territories covered by their Detroit, 


Chicago and St. Louis offices 


Birmingham, Ala., Dec. 14 (UT} 


accord- | 
H. B. Vaughn, chairman | 


chair- | 
men in every county in the state | 


1! 
hard- | 


reach | 
with | 


| the 


that the new 
valuable for 
ratio 


It is expected 
gasoline will prove 
higher compression 


|; motor cars. 


| 


| furnish a 





| and vice versa! 


Though it is understood the cost 
of producing the fuel is increased, 
there will be no added cost to the 
consumer. 


Clutch Exchange Service | 


Started by Borg Warner 

Chicago, Dec. 14.—-A new 
tory built clutch exchange service 
has been included in the clutch 
merchandising program of Borg 
Warner Service Parts Co., effec- 
tive immediately. 

Under the new 
Warner Service 


3org 
will 
built 


program 
Parts Co. 
complete factory 
exchange service on cover as- 
semblies and a large number of 
the driven plates for all passen- 
ger cars, trucks and buses. 


fac- | 


}raw and finished materials lo- 
| cated in every state in the Union. 
It would be sufficient to provide 
| 500,000 families 
|}each with a 
$3,000. 

ihe production schedules anti- 
cipated will call for approximately 


“comfort” income of 


$135,000,000 worth of steel, 650,000 | 


bales of cotton, and other raw 
and finished materials in propor- 
tion. 

Every state in the Union is eli- 
gible to share the benefits of this 
production schedule. The East- 
ern States will contribute textiles, 


paper, machinery, chemicals, elec- | 
trical equipment, steel, coal, paint | 
Middle | 


and lacquer. From the 
West the industry will call for 
machinery, rubber manufactures, 
porcelain, copper, lead, lumber, 
iron, zinc, glass, steel, oil, alumi- 
num, manganese, hides and grain 
by-products. The Southern states 


will contribute coal, lumber, tex- | 


tiles, turpentine, asbestos, cotton, 
and sugar 
| Hides, gold, silver, mercury, oil, 
hair, wool, tungsten and lumber 
will come from the Far West, and 
from the coast, lumber, wood pro- 
ducts, wool, silver and gold, oil, 
copper, and borax. 

Despite this expected upturn in 
production, there will be no sur- 


Timken Rail Train 


Dec. 14.—American 
Car & Foundry Co. has placed an 
order with the Timken Roller Bear- 
ing Co. for bearings and boxes 


Cleveland, 0., 


Gulf, 
which 


lined four-car trains for the 
Mobile & Northern Railway 
are now under construction. 
trains will be completely air condi- 
tioned and powered by Diesel-elec- 
tric engines and will be the first of 
the new type to be operated in the 
South. 


of four persons | 


cane _ by-products. | 


The | 


(Continued from Page 1 


| plussage of employment in De- 
troit, it is believed, to attract out- 
side labor. Recently the Detroit 
city council passed the following 
resolution: 

‘Resolved, that 
turers and other employers of 
labor in Detroit are hereby re- 
quested to confirm by letter to 
| this Council the fact that employ- 
| ment for non-residents will not be 
| available in Detroit, but that only 
| persons who have resided in De- 
troit for the period of at least 
one year will be hired.” 


all manufac- 


“ ' 7 
Engine Wear Discussed 
At SAE Chicago Meet 

Chicago, Dec. 14.—Meeting here 
at the Stevens Hotel Wednesday 
and Thursday, the tractor and 
industrial power committee of the 
Society of Automotive Engineers 
engaged in a study of factors of 
| wear in engine design and opera- 
tion. Among the engine compon- 
ents treated at the sessions were 
cvlinders, pistons, air - cleaners, 
valves and valve gears. One of 
the sessions covered the influence 
of lubrication on the problem of 
|}engine wear with particular ref- 
erence to cold starting. Diesel 
engines occupied another of the 
| sessions. 

Cc. G. Krieger, agricultural en- 
gineer of the Ethyl Gasoline 
Corp., presided over the meetings 
in his capacity as chairman of 
the SAE committee. 


for | 
use on two new high speed stream- | 


Bowen to Boston 


Akron, O., Dec. 14.—T. F. Bowen 
has been appointed operating man- 
ager of the Boston district of The 
B. F. Goodrich Company, succeeding 
W. J. Goff, assigned to other duties, 
it is announced from the company’s 
principal headquarters in Akron, O. 


@ NEW DEPARTURE 
BALL BEARINGS 


@ The better the car, the more ball bearings it uses... 


partures for 1935. 


Just notice which cars use New De- 


Make a mental note that these 


| makers were willing to pay more money to get the 


| superior performance which New Departures give. 


| The New Departure Mfg. Company, Bristol, Connecticut. 


Branches located at Detroit, Chicago, San Francisco. 


NOTHING 


ROLLS 


RETA SIM 8 A RP i ag ~~ 

















Hotel 
Headquarters 
for 
Motordom 





.... Hotel Lexington is 
the place to stop in New 
York during Automobile 
Show Week. 


eCONVENIENT 


Diagonally across the street 
to the Hotel Lexington from 
Grand Central Palace. 


AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 15, 1934 


Hudson 8 Coupe with Rumble 


Illinois Truck Users 


To Battle New Tax 





Chicago, Dec. 14.—Lines are be- 
ing drawn for a real battle of op- 
position when the Illinois Com- 
merce Commission’s proposed 
truck “regulatory” bill is intro- 
duced at the next session of the 
state legislature. 

This became known today when 
Chester G. Moore, director of the 
Illinois Highway Users Confer- 
ence, predicted that the bill will 
cause “the major battle of the 
session.” 

Features of the proposed law 
were recently outlined in Automo- 
tive Daily News, the main provi- 
sion calling for a ton-mile tax on 
trucks. According to Moore, this 
would mean $8,000,000 a year in 
taxation besides what is now col- 
lected and under the guise of 
“regulation” would aid the rail- 





Bill 
Court Upholds 


Tennessee Rule 


On Motor Trucks 


Nashville, Tenn., Dec. 14 (UT- 
PS).—Dancey Fort, State com- 
missioner of Finance and ‘Tax- 
ation, has instructed the State 
Highway Patrol, to  enforce| 
strictly the regulations govern-| 
ing the operation of motor trucks 
on Tennessee highways, as pro- 
vided in chapter 35 of the Acts 
of the 1933 Legislature. 

This Act was attacked immedi- 
ately after its passage, in the 
Chancery Court at Nashville, by 
the Hoover Motor Express Co. 
of Nashville, in a joint suit in 








| Mounted on a 117 inch wheelbase, this car has a carrying capacity of 
| three passengers in the interior of the car, with room for two of the 


fresh-air brotherhood in the rumble seat. 


Charge Alabama Truckers 
Are Violating Tax Law 


Montgomery, Ala. Dec. 


14) arrests but must rely on records 


(UTPS).—The state of Alabama 


which a number of the larger : : 
| trucking companies in Tennessee | pone = “a ae eee “ 


lent moral backing and financial | tucks, the Alabama Public Serv- 


assistance. The Chancery Court}; ae ; ; 
a ae |ice Commission said seeking the 
decision was in favor of the truck & 


companies, who by virtue of the | 2dvice of the attorney general’s | 


| offi low * 
peculiarities complained of in ne eee Saas scr ana November Sales Gains 


roads to the detriment of high- 
way carriers. 

“According to the attorney for 
the Illinois Commerce Commis- 
sion, it is proposed to levy a one- 
mill per ton-mile tax on for-hire 
motor vehicles,” said Moore. “This 
of course includes for-hire trucks 


|furnished by the commission. He 
| suggested that inspectors examine 
| books of carriers to determine 
| whether the tax is being paid. 


used by farmers and other one- 
truck owners. 

“The levy may sound _insig- 
nificant, yet it comes to millions 
a year. 
truck averaging 200 miles per day 
would be compelled to pay $1,460 
additional tax per annum. Even 
a small truck would yield the 
state several hundred dollars a 
year. 


“Add to that such items as li- 
cense plate fees, gas and oil taxes, 
personal property taxes, etc., and 
you would knock the motor truck 
operator right out of business.” 

The Highway Users’ 
ence, states Moore, is amenable 
to a bill of regulation and will 
support such a measure calling 
for the payment of $5 to $15 per 
truck for filing fees, with the 
further assurance of holding op- 
erators to full financial respon- 
sibility for accidents and of elim- 
inating superfluous common 


For example, a 20-ton | 


Confer- | 


act, alleged it to be class legis-| 
lation, “arbitrary and capricious.” 

The Supreme Court of Ten- 
nessee later reversed the decision, 
and the matter on further appeal 
to the United States Supreme | 
Court, has been denied a review; 
which now places state authori- | 


ties in position, by Supreme Court | 
adjudication, to enforce the act to | 
the letter. 

The law provides that no truck 
shall carry a trailer which, in- 
cluding its load, weighs more 
than one ton; that no truck shall 
exceed 27 ft. in length or 8 ft. in 
width, and that the maximum 
weight of a truck or truck and 
trailer, including the load, shall 
be 1800 pounds. 

The Act does not apply to ve- 
hicles operated within incorpo- 
rated towns or cities, or within 
five miles of any incorporated | 
place, or 12 miles of cities of | 
100,000 population or over, and) 
exceptions are also made in the} 


| personally. 


| the 


police jurisdiction over trucks. 

In asking the attorney general’s 
office for an opinion the commis- 
sion’s letter pointed out: 


“We have written these men 


| repeatedly and sent an inspector 


out on the road to contact them 


they are not going to comply with 
law and in some instances 


They state frankly | 


they say the reason for this state- | 


ment is that they are not being 
given protection against other 


Shown In Ohio Counties 


Canton, O., Dec. 14.—The num- 
ber of new automobiles and 
trucks sold by Stark county 


| dealers in November shows a de- 


crease as compared witn the 
number sold during the pre- 
ceding month, but there was an 
increase of 78 over the total for 
November 1933, according to rec- 
ords on file in the automobile 
bill of sale department. Last 


|month dealers sold 209 passenger 


operators. The commission figures | 
that probably not more than 25) 


per cent of the mileage taxes hon- 


estly due the state are being col- | 
After we have done all | 


lected. 
we can to bring about reasonable 


|compliances with the law we will 


bring such matters to the state 
law enforcement authority.” 


is far behind other states in col- 


lection of the taxes and suggest | 


suits be brought against truck 


cars and 48 trucks, while in Oc- 
tober sales numbered 313 pass- 
enger cars and 71 trucks. For 
November a year ago sales were 
161 passenger cars and 18 trucks. 

Automobile sales for November 
showed 42 more units over the 
record for the corresponding 


|/month last year in Columbiana 
The letter said that Alabama 


county. A total of 83 passenger 
cars were sold in the county last 
month as against a record of 63 
units for November, 1933. New 


eECONOMICAL 


Rooms with private bath 
from $3 single, $4 double, 
suites from $10. Food prices 
equally reasonable... break- 
fast from 35c, luncheon from 
65c, dinner with dancing to 
Little Jack Little’s amazing 
music in the Silver Grill for 
only $1, and up. 


eCOMFORTABLE 


Every room is outside with 
private bath, running ice 
water; new, modern and 
comfortable. Finest beds 
and mattresses. Superlative 
service assured by Hitz- 
trained employees. 


HOTEL 
LEXINGTON 


48TH ST. at LEXINGTON AVE. 
NEW YORK 
CHARLES E. ROCHESTER, Manager 


Directed by the National Hotel Manage- 
ment Co., Inc., RALPH HITZ, President 












| 


truck sales showed 29 units last 
| month as compared to only seven 
the same month a year ago. 


operators’ bonds. Attorney Gen- 
eral Thomas E. Knight jr. said 
| officers had the authority to make 


carrier routes, as well as other 
sane provisions of a fair regu- 
latory character. 


case of farm tractors or farm 
machinery temporarily moving 
on the highways. 

















CUMULATIVE NEW PASSENGER CAR REGIS 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding month are published in Automotive Daily 
News immediately upon release twice weekly. Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List 
Co. and Metropolitan New York area which are compiled by Sherlock & Arnold. 
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TEN MONTHS’ PASSENGER CAR REGISTRA 
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Sparks 


(Continued from Page 1) 








twin ignition is another new term | 
that was sprung on me. 

The LaFayette does not suffer | 
in comparison by any manner of | 
means, for it too has synchron- | 
ized springing and such other | 
talking points as sealed cooling, 
clutch pedal starting, rotary con- | 
trolled breaks and feather-touch | 
control. My reaction, after see- | 
ing it, was that it looks far bigger 
than it really is. I should have 
said it looked like 120-inch wheel 
base at first glance and was sur- 
prised when told it was 113. 

This was Nash’s first press pre- 
view party at the plant, but from 
now on it will be an annual event. | 


* * 6 


A HEADLINE HUNTER like | 
Floyd Gibbons would have hated 
to leave the motor capital for this 
expedition into the Kingdom of 
Nash, for there was so much 
news of an automobile nature 
busting in Detroit when old Peep- 
ing Tom himself shoved off. 

Aaron De Roy, Hudson-Terra- 
plane distributor, had set a new 
precedent—a minimum wage of 
$25 a week for salesmen, plus in- 
creased commissions and a bonus, 
which will wag the tongues of 
dealers in all parts of the coun- 
try. Fred Vesper, president of 
the NADA, in Detroit for a day | 
or so, speaking for the dealers, 
had declared on behalf of his 
members that the men who sell 
ears at retail feel that staggering 
production will decrease rather 
than increase employment and 
“throw the trade into a constant 
turmoil.” Fisher Body had an-| 
nounced its revolutionary turret | 
top, made of steel. Pontiac had 
come out with the statement that 
a six-cylinder will be its mass 
production car in 1935, and model 
announcements had been made by 
Hudson-Terraplane, Buick and} 
Ford truck. Too, this Peeping 
Tom had seen the new Chrysler | 
and De Soto, although both these 
makes will not announce until 
show time. And then there was 
the great national sales conven- | 
tion of Chevrolet, attended by the 
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States shown previously include Arkansas, 
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Chris 


’ Sinsabaugh 





small army of the company’s field 


men, 
* * * 


BEFORE HOPPING the rattler 
for Chicago en route to Kenosha, 
I enjoyed the novelty of a one- 
man preview out at the proving 
grounds at Milford, where Pon- 
tiac is holding a series of dealer 
meetings. While I was privileged 
to look over the new line in ad- 
vance of the formal preview next 
Tuesday, the real object of the 
trip was to sit in at one of the 
dealer meetings and listen to Doc. 
Gilpin as he touched a match to 


the bonfire by announcing what | 
Pontiac has to offer for the com- | 


ing year. 

It was inside stuff that I, the 
only newspaper man _ present, 
listened to, outside of the admis- 
sion that Pontiac will add a low 
priced six-cylinder to the line, a 
strategic move that ought to 
make it easy for 
to reach the volume he is striving 
for in 1935 
000. 


and win the enthusiastic 
admiration of the Pontiac dealers 
with his well timed remarks. 
chief aide, Larry Fisher, also was 
given the glad hand. 
* * * 


THIS SERIES of Pontiac deal- | 


er meetings is the first time in 


years that Pontiac has brought | 
its dealers to the factory and it | 


also marks the ends of the first 
year of Klingler as president of 
the company. When the final 


| count is taken it will show an at- 


tendance of 2000 and I attribute 
the turnout to the magic of 
Klingler’s name. It looks like a 
vote of confidence such as given 
President Roosevelt in the last 
election. 

ca * oe 


A MOST INTERESTING feat- 


ure of the meeting I attended was | 


the advertising story told in a 
movie picture way by Bud Berend, 
advertising manager. The movie, 
by Morrie Kaplan, departed from | 


Delaware, Georgia, Illinois, Kansas, 





Harry Klingler | 


a production of 150,- | 
And too, I listened to Wil-| 
liam S. Knudsen, executive vice | 
president of General Motors, take | 
|a bow 


His | 


Maryland, 


the conventional in that there 
were no pie charts showing how 
the advertising dollar will be 
spent. Instead there was a home 
scene showing how the prospect, 
his wife and his son and daughter 
became interested in the new 
Pontiac by reading the newspa- 
per ads and listening to the radio 
also tell the same story. And, 
of course, they bought the car. I 
saw the new bill board announc- 
ing the six which will be plastered 
on 5000 bill boards from coast to 
coast by Monday morning, and I 
was staggered by the coverage 
the advertising appropriation as 
shown by the film hopes to make. 
There will be several billion im- 
pressions, meaning readers, by the 
end of the campaign. 
Bd * od 


PREVIOUS to this trip to Mil- 
ford, there had been a De Soto 
dealer 
| wowed ’em with his story about 
the Airflow and the Airstream, 
the latter the low priced job De 
Soto is springing. And I got an 
even closer up picture when I at- 
tended the combined Chrysler and 
|De Soto preview, 
lowed by a luncheon at the DAC, 
where we all had a chance to 
talk over what we had seen at 
the engineering building. 

Barred from talking in print 
about the two makes of cars un- 
| til announcement time, still it’s 
no crime for one to express an 





and his engineers 
There has been a certain modifi- 
eation of the front end of the 
Airflow models which make them 
| singularly attractive, 
baby of the family, the De Soto, 
Airstream, marks the re-entry of 


Peed is out to get 1000 more 
dealers and he has baited his 
hook with two models which 
ought to make it possible for him 
to achieve his quota of 60,000 
units for next year. 

* * * 

“YOICKS” WAS Bill Tracey’s 
battle cry when he sprung the 
new line of Hudsons and Terra- 
planes on his distributors a few 


spirational for these distributors 
have come back with orders which 
is business in any country’s lan- 
| guage. So this month’s production 





Minnesota, North Carolina, North Dakota, 


Utah, West Virginia, and Wisconsin. 


meeting where Roy Peed | 


admiration for what Fred Zeder | 
have done. | 


while the | 


De Soto into the low priced group. | 


weeks back. It proved to be in-| 





which was fol- | 





| will be 8,000 units. 


Vote to Settle 
Code Violations 
Outside Court 





Minneapolis, Minn., Dec. 14. — 
Code regulations will be enforced 
and penalties fixed for violations 
by the automobile dealers’ code 
authority rather than by appeal- 
ing to the courts, the Minnesota 


Motor Trades Assn, in convention 


here, voted. 

A new amendment to the code 
was approved in which the pen- 
alties for violations are provided. 

The state advisory committee 
for carrying out the code provi- 
sions met with the executive com- 
mittee of the Minnesota Motor 
Trades Assn. and the Twin City 
Automobile Dealers Assn. 

The following have been elected 
to the advisory committee: 

R. S. Curran, Red Wing; E. G. 
Usem, Austin; H. J. Postier, 
Rochester; W. Seifert of Winona; 
P. K. Priest, Duluth; A. P. Nel- 
son, St. Paul; V. T. Main ot 
Minneapolis; R. D. Lewis, St. 
Paul; S. C. O’Connell, Minne- 
apolis; Roy Carlson, Anoka; M. 
Swanby, Duluth; A, Hawkinson, 
Virginia; O. Gildenmeister, Grand 
Rapids; H. R. Connor of Bemidji; 
J. Alderman, Crookston; W. 
Skogmo, Fergus Falls; Henry 
Mills, Brainerd; J. C. Schlough, 
St. Cloud; A. Hartelt of Glencoe; 
R, Amundsen of Willmar; C. W. 
Pickle of Montevideo and Neal 
Van Dorin of Marshall. 


If I were good 
at percentages I might startle you 
with a comparison with December 
a year ago when just one car was 
manufactured. And it is hoped to 
jump to 11,000 in January. Year 
ago unit month shipments totaled 





| 2,871, so you can see Hudson is 


better entrenched now than a 
year ago. 


Getting into dollars and cents, 
Tracy figures that he has booked 
$6,500,000 worth of orders in No- 
vember and December and that 
he could have had an additional 
$2,500,000 if he could have pro- 
duced an extra 3,000 this month 


| which the distributors wanted. 


IBER 1934-1933 


South Carolina, 
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10 Months’ 
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Automotive Baily News 
SECOND WEEK IN DEC. 
1925-1933 





1925 
Canadian automobile exports for 
year ending Oct. 31 total 52,903... 
Graham to link plants by radio com- 
munication . .. MAMA rejects pro- 
posal to merge with AEA ... Rollins 
Motor Co. files petition in bank- 
ruptey . Franklin reports 11 
months profit of $1,974,000. 
1926 
Marmon announces “Little Mar- 
mon” series . . . Coolidge firm on 
stand against repeal of Federal Ex- 
cise Tax ...A. W. L. Gilpin named 
assistant general sales manager of 
Chevrolet Republic adds two 
six-cylinder models to truck line... 
Essex cut prices $163 to 


1927 
Ford plant at Dallas, Tex., to go 
into production Jan. 1... Citroen, 
of Paris, in position to build 1,000 
ears daily ... Dodge to introduce 
Victory six Jan. 4... Edsel Ford 
is new president of Ford of Canada 
. Chrysler plans $300,000 addition 


to Windsor, Ont., plant. 
1928 
Ford plans 1,800,000 cars and 


trucks for 1929 ...New York Salon 
sales near $4,000,000 mark for week 
GM_ stockholders vote stock 
split-up, authorizing 43,500,000 of 
new common at $10 ... Du Bois 
Young heads Chandler - Cleveland 
Motors Corp. . . Marmon offers 
Roosevelt eight, under $1,000. 
1929 
Studebaker starts production on 
1930 Erskine . . . Ten months pas- 
senger car sales total 3,558,992; 
trucks at 469,870 ... Hudson names 
C. G. Abbott general sales manager 
. Survey of industry finds optim- 
ism reigning among industrial lead- 
ers ... Detroit plants speed pro- 
duction of new models. 
1930 
C. H. Best resigns general man- 
ager post at American Austin. . 
Autocar receives $1,000,000 truck 
order Goodyear Tire boosts 
production to catch up with back 
orders . Automobile dealers in 
Wayne County (Detroit), drop Sun- 
day closing agreement . .. Norman 
DeVaux to build and market own 
ear, selling at $575 and up. 
1931 
MEA-NSPA exhibit opens in At- 
lantic City, N. J. ... More than a 
quarter million people attend Chev- 
rolet exhibit in Detroit over week- 
end ... Graham-Paige to announce 
“Blue Streak” Dec. 19 . . . Lycom- 
ing starts production on new 12- 
cylinder engine. 
1932 
November production totals 61,216 
units, NACC reports... G. L. Brun- 
ner re-elected head of MEMA... 
Start production on 1933 De Soto 
six ... E. J. Poag joins Dodge 
headquarters staff ... Continental 
Motors to sell passenger cars direct 
to consumer Three hundred 
sixty-five thousand nine hundred and 
eighty-five people hold GM stock in 
last quarter of 1932. 
1933 
Ford announces improved V-8 for 
1934 listing from $515 Five 
thousand attend GM rally in New 
York . . . Chrysler shipments first 
11 months total 442,865, a gain of 
121 per cent over 1932 period... 
Reo Motor of Canada to operate as 
separate unit, not as division of 
Dominion Motors Buick sets 
January schedule at 7,500 units .. 
D. S. Eddins joins Chrysler execu- 
tive staff. 


San Antonio Nov. Sales 


Highest in Five Years 


San Antonio, Tex., Dec. 14. 
New car sales for November 
showed up surprisingly well, con- 
sidering the fact that keen in- 
terest is being manifested over 
the new models, which are ex- 
pected to be announced soon. 
Total sales of new cars and 
trucks were 472 of which 338 
were passenger cars and 134 
commercial vehicles and trucks. 
While this was just under Octo- 
ber sales, it was better than an- 
ticipated. Confidence and optim- 
ism is expressed over the outlook 
for 1935, with all dealers report- 
ing scores of prospects for new 
models, and several already hav- 
ing booked orders. 

Comparison with November for 





other years follows: 1929, 707; 
1930, 463; 1931, 239; 1932, 185; 
1933, 372; 1934, 472. It will be 


noticed that this is the best No- 
vember since 1929. 
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Drop in Latter 
Shares Seen as 
Mart Correction 


By C. J. ALEXANDER 


New York, Dec. 14.—In the 
midst of heavy selling at times 
of common shares, the listed pre- 
ferred stock of many automobile 
companies staged this week an 
impressive demonstration of 
strength. New high marks for 
the year were reached in some 
instances. 

This was not a new experience, 
however, there having been sev- 
eral times recently a noticeable 
tendency on the part of investors 
to suddenly switch their interest 
to preferred shares on the ap- 
pearance of weakness among the 
common. One reason is that gen- 
erally steadier tone of the senior 
issues and another is the belief 
that the preferred stocks have 
been somewhat neglected in the 
recent rise in security value. 

The selling in motor common 
stock this week has been seen in 
some quarters as a technical cor- 
rection of the market after the 
rather prolonged upward swing 
of recent weeks. 

Weekly Price Averages 

The decline in the Automotive 
Daily News stock price averages 
for the week ended Dec. 12 was 
the first after five consecutive 
weekly advances which carried 
the average for 24 motors from 
20.16 to 23.23. The A.D.N. price 
averages for the week ended last 
Wednesday showed the following 
changes from the week preced- 
ing: 


Last This 
Week Week Changes 
24 Motors ... 23.233 29 34 O.80 
10 Car-truck comp’s. 23.98 22.91 1.02 
10 Parts-accessories . 21.83 21.48 —0.35 
4 Tire-rubbers ..... 17.54 17.16 0.40 


While the decline in the parts 
and accessory group in the latest 
week was smaller than inthe other 
classifications, it will be recalled 
that the parts and accessories 





shares turned slightly downward 
in the week preceding. The first 
real setback since the beginning 
of the climb of the motor stocks 
some weeks ago came on Tuesday 
of this week, when for the first 
time there was not a drying up 
of offerings as prices gave way. 
Previously activity had lessened 
on declines and picked up on buy- 
ing. 4” 

Dividend news in the automo- 
tive industry continued to pile up, 
with many declarations of regu- 
lar payments, some new declara- 
tions and an extra here and there. 
Following are some of the divi- 
dend declarations of the past 
week: 

More Makers Declare 

Midland Steel Products Corp., 
regular quarterly of $1 on its 
eight per cent preferred stock, 
payable Dec. 31 to stockholders 
of record Dec. 21. 


General Tire & Rubber Co., 
regular quarterly of $1.50 on its 
6 per cent preferred, payable Dec. 


31 to stockholders of record 
Dec. 20. 
Bower Roller Bearing Co., 


quarterly of 25 cents on common, 
payable Jan. 25 to stock of record 
Jan. 2. 

Trico Products Corp., regular 
quarterly of 62% cents on capital 
stock, payable Jan. 2 to stock- 
holders of record Dec. 14. 


Hercules Motors Corp., an extra 
of 15 cents and the _ regular 
quarterly of 15 cents on common 
stock, both payable Dec. 31 to 
stock of record Dec. 20. 

City Auto Stamping Co. re- 
sumed dividends with a declara- 
tion of 10 cents a share on the 
common, payable Dec. 23 to stock 
of record Dec. 15. This was the 
first declaration in about a year. 
The company is expected to show 
a small profit for 1934 after losses 
in 1933 and 1932. 

Marlin-Rockwell Corp., 50 cents 
on the common, payable Dec. 31 
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Preferred Motor Shares Make Gains; Common Off 


to stock of record Dec. 20. Similar 
dividend was paid on Oct. 1. 


Briggs Mfg. Co., quarterly of 
50 cents a share, payable Dec. 29 
to holders of record Dec. 15. In 
the preceding quarter, Briggs 
paid a regular of 25 cents and an 
extra of the same amount. 

Goodyear Tire & Rubber Co. of 
Canada, regular quarterly of $1.25 
on the common and regular quar- 
terly of $1.75 on the preferred, 
both payable Jan. 2 to stock of 
record Dec. 15. 

Ainsworth Mfg. Corp., a special 
dividend of $1.25, payable Dec. 27 
to holders of record Dec. 21. The 
last previous payment by this 
company was a special dividend 
of 50 cents on Dec. 27, 1933. 

Noblitt-Sparks Industries, quar- 
terly of 30 cents, payable Jan. 2 
to stock of record Dec. 20. 


Market Value Rises 

The market value of listed 
bonds of automobile and acces- 
sory companies increased $298,737 
in November, according to the re- 
port of the New York Stock Ex- 
change. The valuation on Dec. 
1 was $51,941,019, as against $51, 
642,282 on Nov. 1. The average 
price of a bond was $90.91 on Dec. 
1, as against $90.38 on Nov. 1. 
Bonds of tire and rubber com- 
panies had a valuation on Dec. 1 
of $145,578,843, comparing with 





New York, Dec. 14., 3:30 P.M. 


motors and accessory 


session of irregular trend 








Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily N 


yews 


—Early moderate strength in 


issues was not maintained to the 
close in today’s trading on the New York Stock Exchange. 
The group showed good absorption power, however, in a 


with Chrysler advancing a 


quarter and General Motors closing unchanged for the day. 





plan offers a straight ten-year 
extension of the bonds, with no 
change in interest or security, but | 
provides also for a conversion 
privilege into common stock of 
the Murray Corp. of America at 
the rate of $10 a share for the 
first three years, $12.50 a share 
for the next two years and $15 
a share for the last five years. 
The Edward G. Budd Mfg. Co. 
has notified the New York Stock 
Exchange of its intention to in- 


crease its authorized common 
stock from 1,100,000 to 1,600,000 
shares. 





Seek Gas Tax Cut 





$141,181,775 a month earlier, an 
increase of $4,397,068. The average 
price was $95.78, as against $92.89. 
The average price for all listed 
bonds rose from $89.39 to $89.85 
during November. 


The Guaranty Trust Co. of New 
York has funds on deposit for re- 
demption of script certificates for 
four-hundredths of one share of 
common stock of Murray Corp. 
and upon surrender at the trust 
department of such scrip certi- 
ficates, payment of the redemp- 
tion value of $.03173 per each 
1-400 of a share will be made. 
More than $1,000,000 of the out- 
standing $1,750,000 of Murray 
Body Corp. first mortgage 6% per 
cent bonds, which matured on 
Dec. 1, have been deposited under 
a proposed extension plan. The 


Boston, Mass., Dec. 14—A _ bill 
providing for reduction of the state 
gasoline tax by one cent has been 
filed by the Automobile Legal Assn. 
for action by the incoming Legisla- 
ture. The measure would provide 
that the present extra one-cent tax, 
originally assessed as an emergency 
levy to build more highways as un- 
employment relief work, shall ex- 
pire on June 30, 1935. 


Brass Co. Dividend 


Bridgeport, Conn., Dec. 14. 
Directors of the Bridgeport Brass 
Co. have declared a dividend of 10 
cents a share on the no par common 
capital stock, payable Dec. 20 to 
stockholders of record Dec. 13. Net 
earnings for the period of nine 
months ended Sept. 30 totaled $392,- 
944.54 as compared with $225,838.81 
for the corresponding period of 1933. 





Shaler Stockholders 
Approve New Plan 
Waupun, Wis., Dec. 14.—Stock- 
holders of Shaler Co., Waupun 
and Milwaukee, approved a plan 
Dec. 10 for recapitalization. The 
A stock is to be reduced to the 
21,122 shares now outstanding. 
Holders of A stock may take $2 
cash and a share of B stock in 
lieu of $5.50 a share accumulated 
dividends. The B stockholders 
surrender rights to all unpaid 
dividends, amounting to approxi- 
mately $15.95 a share. 


To replace the amortization 
fund, a sinking fund of 25 per 
cent of net profits available for 
dividends on B stock will be set 
up. Heretofore 50,000 shares of 
A stock have been authorized. 
There are 130,000 of B authorized, 
with 80,000 shares, less 100 in 
the treasury, outstanding. Under 
the new setup, both classes of 
stock will be given “a new start- 
ing point,” officials said. 


Fight Truck Exemption 


Washington, Dec. 14—Drive-It- 
Yourself trucks will be granted no 
exemption from provisions of the 
trucking industry code if the indus- 
try’s representatives here have any- 
thing to say about. A request for 
such an exemption on the part of 
eight such companies this week ran 


head-on into the vigorously expressed 


opposition of the National Code Au- 


thority of the industry, the American 


Trucking Assns. and allied interests. 


AUTOMOTIVE STOCK QUOTATIONS 
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New Group Buys 
Franklin Assets 


Syracuse, N. Y., Dec. 14.—Title 
to all the assets of the H. H. 
Franklin Mfg. Co. was passed to 
the recently incorporated Frank- 
lin Motors, Inc., late Wednesday, 
and Thursday the latter corpora- 
tion, headed by John E. Williams, 
formerly Franklin sales manager, 
took possession of the Franklin 
plant. 

Franklin Motors, Inc., expects 
to announce a new Franklin air- 
cooled car, priced at a lower level 
than its predecessors, early in 
January, but will be unable to 
produce anything in time for ex- 
hibition at the New York and 
Ghicago shows. 

Williams told a representative 
of the Automotive Daily News 
that he was not prepared to re- 
veal any details concerning the 
new car. 

The H. H, Franklin Mfg. Co., 
builder of widely-known §air- 
cooled automobiles in Syracuse 
for more than 30 years, passed 
out of existence when its assets 
were purchased in bankruptcy 
court by Franklin Motors, Inc., 
for $278,750, which was the only 
bid submitted. However, on top 
of the purchase price the buyer 
assumed an obligation of around 
$350,000 on account of unpaid 
taxes. 

Practically all of the $278,750 
bid, minus cost of bankruptcy 
proceedings—$50,000 or $75,000— 
will be paid back the Franklin 
Motors, Inc., because it holds 97% 
per cent dollar value of claims 
against the old company as a 
result of its purchase of all of 
the Franklin bank loans from 
creditor banks. 

Last April, when the petition 
in bankruptcy was filed, assets 
of the old company had a book 
value of $5,145,118. The relatively 
low price paid by Franklin Mo- 
tors, Inc., is not significant, be- 
cause, having the bank loans and 
a new car, it was in “the driver’s 
seat” at the sale or in any other 
move to re-open the Franklin 
plant. 


Gasoline War 


In East Ended 


New York, Dec. 14.—The gaso- 
line war which has been raging 
along the Atlantic Seaboard ended 
today when the Standard Oil Co. 
of New Jersey raised prices in 
New Jersey to 15.7 cents, a 5.3 
cents advance at all service sta- 
tions. 

It is reported the company 
posted a new price of 15.9 cents 
in the Camden area and will dis- 
continue its sale of third grade 
gasolines throughout the state. 

The new prices include both the 
federal and state taxes, and while 
no formal statement has been 
made, it is understood in authori- 
tative quarters that the major 
and the independent companies 
have agreed upon a one cent dif- 
ferential between branded and 
unbranded_ gasolines. Disagree- 
ment on the differential and mar- 
keting of bootleg gasoline caused 
the beginning of the war many 
weeks ago. 





Piston Ring Data 

Philadelphia, Pa., Dec. 14.—A com- 
pletely revised book of piston ring 
specifications has just been issued 
by the Wilkening Mfg. Co., piston 
ring makers. The new issue covers 
all models of passenger cars, motor 
trucks, buses, automotive vehicle en- 
gines, heavy-duty and marine en- 
gines, outboard engines, airplane 
engines, tractors and motorcycles. 


Boost Dividend 


Milwaukee, Wis., Dec. 14.—Direc- 
tors of Briggs & Stratton Corp. have 
increased the dividend rate on com- 
mon stock for the last quarter of 
this year to 50 cents. Previously 
25 cents was paid quarterly and in 
the third and second quarters a 10 











iDodge Invites 


Detroit, Dec. 14.—Dodge this 
year adopted a unique way of 
ehecking its value appraisal 
against that of 
outside judg- 
ment consulted 
for the purpose 
of securing a 
fair cross - sec- 
tion of public 
style and value 
opinion prior to 
the time a line 
of new models 
was placed on 

the market. The 

E. J. Poag facts are given 

by Emerson J. 
Poag, director of advertising and 
merchandising of Dodge Brothers 
|Corp., at whose suggestion the 
plan was carried through. 

“When our engineers had com- 
pleted their work of creating the 
new Dodge models,” said Poag— 
“when costs had been calculated 
and a figure set tentatively as the 
proposed price, we all felt that 
the suggested price tag was the 
most attractive we ever tied to 
any car. 

“Would the public think so, 
too? That was the question for 
which we wanted an answer— 
not six months hence, but right 
now. How could that be done? 
We did it by enlisting the co-op- 
eration of a jury of prominent 
style and value experts active in 
different lines of business, the 
arts and professions. The aggre- 
gation of judges included men 
and women. Among them were 
style creators, purchasing agents 
of industries, buyers in a variety 
of business enterprises. 

“We showed our first 1935 mod- 
els to this jury and asked the ex- 
perts to examine them with par- 
ticular attention to details in 
which they were especially versed. 
At the end of the preview, the 
experts were asked to name the 
figure which in their judgment 
might justifiably be the price of 


IN THIS 
CORNER 


(Continued from Page 4) 


although far from what it should 
be when we consider the volume we 
experienced this year, but the gen- 
eral business conditions are still 
more or less unsettled; in fact, very 
much so since we understand some- 
think like 17,000,000 people in our 
country are expected to go on re- 
lief this winter. This staring us 
in the face now is not a particu- 
larly bright outlook for 1935. On 
the other hand, we understand the 
Administration has _ several new 
plans under way and if put in effect 
may be a great help to all of us 
and enable the country to move for- 
ward. 

Incidentally, I might state that 
we were fortunate in looking over 
the new 1935 Dodge cars in New 
York a few days ago, and are 
pleased with what the factory has 
to offer the coming year, and un- 
less all signs fail we hope to see 
some slight improvement in 1935 
business in our city over that of the 
year which is about to close. 

Hoping everything is moving along 
nicely with you out in Detroit and 
that your “News” will continue to 
gain and prosper, I wish you all the 
compliments of the season and best 
wishes for 1935.—Otto R. Conrad, 
Conrad Motor Co., Dodge-Plymouth, 
Scranton, Pa. 


We Bow 


We are desirous of keeping well 
informed with the motor industry 
in the United States and on making 
inquiries for the best people fe 
this purpose we were advised to “,<t 
in touch with you. 

For your information, we are deal- 
ing in motor oils, etc., and all ga- 
rage equipment and enjoy quite a 
good trade, not only in the British 
Isles but in Europe and Africa. 
Would you be good enough to place 
us on your list of subscribers and 
we should be pleased if you would 
forward on to us your invoice for 
the subscription, upon receipt of 
which we shall be pleased to send a 
remittance.—L. S. Delapena, Dela- 
pena & Son, Ltd., King St., St. 
James’s, S. W. I. 
































Expert Jury 


| To Vote on Dodge Prices 


the new car. What would you ex- 
pect to pay for a car like this? 
was the question. 

“While I do not wish to quote 
the composite answer here, it 
proved so satisfactory that we 
are making it the subject of an 
extensive newspaper campaign to 
be released shortly. 


“Automobile value does not be- 
have like evaluations applied to 
other established commodities. 
The extent to which car manu- 
facturers produce their own com- 
ponents or purchase them, the 
quantities in which they buy sup- 
plies and materials—these and 
other factors have a vital bearing 
on the figure that appears on the 
rhe tag of the finished automo- 

ile.” 
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tracts not yet awarded, according 
to a Department of Agrieulture 
statement. There are also 607 
projects, estimated to cost $23,- 
776,000, awarded but not yet un- 
der construction; 2,594 projects, 
estimated to cost $159,731,000, un- 
der construction; and 6,716 pro- 
jects completed at a cost of ap- 
proximately $287,664,000. 

The 2,594 projects under con- 
struction involve 7,362 miles of 
road and are giving regular direct 
employment to 131,984 men, it is 
stated. 


60,000 Reported Using 
Store - Door Delivery 


New York, Dee. 14—More than 
60,000 shippers regularly use the 
Pennsylvania Railroad’s store - 
door delivery service, George D. 
Ogden, assistant vice-president 
told members of the National 
Assn. of Insecticide & Disinfect- 
ant Manufacturers at their meet- 
ing here. 

From December, 1933, when 
number ef shipments was roundly 
49,000, there has been a steady 
increase to more than 268,000 last 
September, Mr. Ogden said. 


Houston Plymouth Men 


See Line for Next Year 


Houston, Tex., Dec. 14.—Plym- 
outh dealers of Houston met at 
the Scottish Rite Cathedral 
Thursday to preview 1935 models. 
The new cars were unveiled by 
R. M. Rowland and J. B. Wag- 
staff. 

The dealers were very enthusi- 
astic over the cars and also the 
1935 trade prospeets. 























To Resume Output 


Lancaster, O., Dec. 14.—Opera- 
tions will be resumed Jan. 1 at the 
plant of the Lancaster Carbon Co., 
according to announcement by How- 
ard Hileman, general manager. The 
firm will operate the plant for the 
manufacture of batteries and _ will 
normally employ about 100 workers. 
The plant was purchased by the Lan- 
caster Carbon Co., several months 
ago at a sheriff’s sale to satisfy 
a $70,000 judgment for mortgage 
holders of the Carbon Products, Inc., 
former owner. 


E. M. Mettke 

Houston, Tex., Dec. 14.—Ernest 
M. Mettke, 31, former zene man- 
ager of the Houston branch of Ford 
Motor Co. died at Kerrville, Tex., 
Dec. 6 after a year’s illness. He 
was acting sales manager of the 
Ford Motor Co. in Germany for 
four years and in 1932 was ap- 
pointed zone manager of Houston 
branch. He is survived by his par- 
ents, wife and daughter. Mr. Mettke 
served as president of Houston Tire 
Dealers Assn. in 1930. 






Bureau of Public Roads 


Reports 555 Projects 


Washington, D. C., Dec. 14.— 
Emergency construction of public 
works highways under the super- 
vision of the U. S. Bureau of 
Public Roads now shows a total 
of 555 projects, estimated to cost 
$28,529,000, approved but con- 




















does only the most progressive and therefore the most prosper- 
ous dealers in each locality, was first to see the possibilities in 
this new plan for getting “more dollars for dealers.” 


NEIGHBORHOOD SALES-SERVICE BOOK 
Now Ready--81.00 Per Copy Postpaid 


The present 


articles and illustrations regarding the new plan which have 


been published in A. D. N. up to the present time. 


Our editorial correspondents in all parts of the country are col- 
lecting the latest news and reporting the success which dealers 
are having under the new plan. We will welcome letters from 


dealers who 


tion in their own business. 


Watch for the Bie $ Sign which labels all major articles on this 


subject in every issue of 


Automotive Daily 


NEIGHBORHOOD 
SALES AND 
SERVICE PLAN 


nore dollars 
for dealers! 





-=the =~ sign that 
points the way to 
“more dollars for dealers” 
















N O ONE subject has so quickly caught 
the spotlight of dealer, jobber and manu- 
facturer attention as has the modernized 


type of dealer outlet which has been 
labeled “Neighborhood Sales-Service.” 


Automotive Daily News, reaching as it 





The Third Edition of the 


edition contains a complete Scrap Book of all news, 


are now working under or contemplating its adop- 






News 


The Newspaper of the Industry 
DETROIT 
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ithout that ingenious split in the pen, you mig 


s well try to write with a nail. —™ No less vital to magazine advertis 


ing is editorial skill which feeds reader interest straight to the point. 


"American pcieree sill 
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